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RECIPROCALS PLAN 
JERSEY INVASION 





Many Local Agents To Attend 
Hearing in Trenton on 
March 1 





BILL WOULD LET DOWN BARS 





Another Measure Permits Casualty 
Companies To Do Fire Auto 
Business 





Two important hearings in the New 
Jersey Legislature are to be held on 
March 1 at 2 o’clock. 

A Senate measure would permit the 
army of Western reciprocals to enter 
New Jersey where, agents say, there 
is no statute which adequately super- 
vises that division of insurance. This 
is Senate Bill 83. 

At the present time there is no New 
Jersey law to solicit business. Some- 
time ago the New Jersey Indemnity 
Exchange was organized, and the De- 
partment instituted action against them 
to prohibit them from doing business. 
The defense of the New Jersey Indem- 
nity is that it is not doing an insurance 
business, which statement is character- 
ized by agents as sheer buncombe. 


How Agents Feel 

The agents feel that there is no de- 
mand in New Jersey from the insur- 
ance public for the kind of insurance 
offered by reciprocals, and that the 
property owners are entirely satisfied 
with the service and rates of stock 
company insurance, and the equitable 
and intelligent manner in which stock 
insurance is supervised by the state. 

Speaking of reciprocal competition, 
President Moffatt said this week that 
there is one reciprocal in Chicago 
which writes as much business in In- 
diana as any other two companies in 
that state. He also referred to a live 
Texas insurance man who, when he 
Tuns against this competiton, as every- 
body does in the West, asks: “Are 
you a subscriber, or do you carry in- 
surance.” This agent has prepared a 
good circular on this subject with the 
phrase quoted as its title. 

Another measure on which a hearing 
will be held is Senate Bill 76, which per- 
mits casualty companies to do an auto- 

(Continued on Page 23) 


























Organized 1853 Cash Capital $6,000,000 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 








Service to Policyholders and to Agents Unexcelled 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Aircraft, Automobile (Combination Policy), Explosion, Fire 
and Lightning, Hail, Marine (Inland and Ocean), Parcel Post, 
Profits and Commissions, Registered Mail, Rents, Rental Value, 
Riot and Civil Commotion, Sprinkler Leakage, Tourists’ Bag- 
gage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 




















The Mercantile Insurance 
Company of America 


C. F. SHALLCROSS, President 
76 WILLIAM STREET, N. Y. CITY 





Every policy of the MERCANTILE is an assurance of fair 
dealing; every Agency a promise of Co- 
operation and Intelligent Service 





FIRE, AUTOMOBILE, WINDSTORM, SPRINKLER LEAKAGE, RIOT 
AND CIVIL COMMOTION, RENT, USE AND OCCUPANCY 
AND ALL KINDRED LINES OF INSURANCE 























SPRINGFIELD 


Fire & Marine Insurance Co. 
Cash Capital $2,500,000.00 
Tit SPRINGFIELD for two-thirds of a century has 





transacted business solely under its own corporate 

name, without annexes, underwriting agencies or 
subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, _ 
is vested with the rights and dignity of an undivided re 
sentative of an undivided and independent company. he 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 


SPRINGFIELD MASSACHUSETTS 













PRELIMINARY TERM 
BILL IN NEW JERSEY 


Endorsed By Insurance Depart- 
ments and Passage Favored By 
Domestic Companies 


SENATORS WANT INFORMATION 
E. E. Rhodes Says Present Meas- 
ure Removes Ground for 
Old Criticism 


Senator Charles C, Pilgrim, of New- 
ark, chairman of the committee on 
banking and insurance, New Jersey 
legislature, brought up for considera- 
tion of the Senate at a recent session 
the compromise valuation bill, which 
if enacted will permit the preliminary 
term companies to operate in New Jer- 
sey. New Jersey, Massachusetts, New 
York and Maryland are the Eastern 
states where these bills have been or 
will be introduced, Hastern companies 
are sympathetic to the passage of the 
bills, and it is understood that they are 
endorsed by the insurance commission- 
ers. So far as New Jersey is con- 


cerned, E. KE. Rhodes, vice-president of 
the Mutual Benefit, has written to 
Chairman Pilgrim, saying: “Although 
I am connected with a large company, 
I say frankly that in my opinion the 
people of New Jersey will be better 


served if the life insurance business of 
the state is not confined to a relacively 
small number of companies.” 


Senators Do Not Understand Bill 

After the measure was explained by 
Senator Pilgrim, Senators Simpson and 
Brown spoke against the bill because 
they said they did not have sufficient 
knowledge on it to vote intelligently. 
This seemed to be the general feeling 
of the Senators, as a result of which 
Senator Pilgrim had the bill laid over 
and will bring it up again. In discuss- 
ing the matter with The Eastern Under- 
writer Senator Pilgrim said that he had 
brought the matter up merely to test 
out sentiment. The feeling in the Sn- 
ate, he said, was that the members did 
not understand the matter, and it will 
be necessary to inform them more 
about it. 

Senator Pilgrim has received the fol- 
lowing letter from EK. EB. Rhodes, vice- 
president of the Mutual Benefit, in 
which the bill is discussed: 

E. E. Rhodes Letter to Committee 

Chairman 

Dear Senator: I enclose herewith 
the bill which Mr. Duffield and I dis- 
cussed with you yesterday, together 
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with a statement of its purpose and 
photographic copy of a letter from the 
Department of Banking and Insurance 
stating that the Commissioner has no 
objection to the bill. 

The bill modifies the manner by 
which the reserve fund, which life in- 
surance companies doing business in 
this state are required to hold as a con- 
dition precedent to the continued trans- 
action of business, is computed. The 
original law with respect thereto was 
passed in 1872. At that time the cost 
of procuring business was very much 
less than it has been of late years and 
the companies had no difficulty in meet- 
ing expenses and setting aside the re- 
serve required by law. As expenses in- 
creased the first year’s premiums be- 
came insufficient for both purposes, but 
this did not embarrass the established 
companies which had accumulated suffi- 
cient surplus funds to enable them to 
meet the legal requirement. It was, 
however, a great deterrent to the or- 
ganization of new companies To meet 
this problem an English actuary, 
Sprague, who stood at the head of the 
actuarial profession, devised what has 
become known as the preliminary term 
reserve plan. Doctor Sprague’s plan 
with some modifications of a technical 
nature came into very general use in 
this country. There are only four 
states, New Jersey, Massachusetts, New 
York and Maryland, which have refued 
to recognize it. The present laws of 
New York and New Jersey were modi- 
fied about thirteen years ago. In New 
York the companies have five years and 
in New Jersey six years in which to 
accumulate the full reserve required by 
the old law. This period is entirely 
insufficient. 

There have been organized in the 
western and southern states during the 
past twenty years or so a large num- 
ber of life insurance companies, sev- 
eral of which are sound and prosper- 
ous. They all make use of the prelim- 
inary term principle spoken of above. 
It is by reason of that principle and 
that alone that they have been enabled 


to grow. They are not, however, in a 
position to comply with the rigorous 
requirements of the laws of New Jer- 
sey, New York and Massachusetts in 
which most of the large companies of 
the country are located and the agents 
of the large companies have not hesi- 
tated to tell prospective applicants for 
insurance that the companies using the 
preliminary term plan have not suffi- 
cient strength to qualify to do business 
in these eastern states. This very 
naturally has created a very bitter feel- 
ing on the part of the western and 
southern companies toward the East- 
ern companies and serious trouble has 
been brewing for sometime. It came to 
a head a year ago. A bill recognizing 
the preliminary term plan was intro- 
duced in the Massachusetts legislature 
and was defeated. Following the de- 
feat of that measure a bill was intro- 
duced in the Illinois legislature in 
which state the preliminary term plan 
is recognized by law. The Illinois bill 
provided that if any state refused to 
accept the certificate of valuation of 
the Commissioner of Insurance of IIli- 
nois, the companies of that state 
should not be permitted to do business 
in Illinois. If this bill had passed, the 
New Jersey companies as well as those 
of Massachusetts and New York would 
have been thrown out of Illinois where 
they have a very large business. It 
came to the knowledge of the eastern 
companies that similar bills were con- 
templated in sixteen other western and 
southern states. Their passage would 
mean a very great disruption of the 
business of the eastern companies. 
The Illinois bill did not pass for the 
reason, I believe, that the Illinois com- 
panies did not care to have it passed 
if some less drastic means of meeting 
the situation could be devised. 

American Life Convention Address 

I was invited to deliver an address in 
September last before the American 
Life Convention which is an organiza- 
tion of about one hundred and twenty 
western and southern companies and 
took advantage of the occasion to dis- 








New Business Paid For 


A GROWING COMPANY 
FOR 


GROWING MEN 


hak ate inl $24,658,000 $37,200,000 


Increase in Insurance in Force. 10,095,000 


Total Insurance in Force. ... 


1918 1919 


20,913,000 
179,410,731 200,323,731 





50 Union Square 








The Guardian Life Insurance 
Company of America 


** Established 1860 ”’ 


; For a direct Agency connection address 
T. LOUIS HANSEN, Vice-President and Agency Manager 


New York, N. Y. 




















Are YOU the MAN? 











General agent in greater 
New York of one of the fore- 
most life insurance companies 
offers a rare connection to the 


RIGHT MAN who can de- 


velop an agency organization. 


The general agent is a 
large personal writer and needs 
an experienced, successful or- 


ganizer to create agents and 


handle them. 
This is a salary PLUS 


proposition with no limit to 
earnings together with a future 


interest in the agency. 


Your reply will be treated 


in absolute confidence. 


If YOU are the MAN 
Address 


“GENERAL AGENT” 


‘/> The Eastern Underwriter 


105 William Street - - New York 
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cuss the question which had created 
such a furore in the business. I en- 
close a copy of my address and you 
might be interested in reading the 
marked portion beginning on page 10. 
The suggestion made therein was adopt- 
ed by the American Life Convention 
and the two committees which I sug- 
gested were appointed. They met in 
Chicago in December last and after a 
very amicable discussion agreed upon 
the measure which is embodied in the 
bill enclosed herewith. This measure 
is a compromise between the laws of 
the western and southern states and 
the laws of New Jersey, Massachusetts 
and New York. The companies which 
take advantage of the compromise will 
not be required to set aside the full re- 
serve in the first year, but they will be 
required to accumulate from the begin- 
ning a fund which with the modified 
reserve will amount to the full reserve 
at the end of the twentieth year or at 
the end of the premium paying period 
if earlier. Some of the best actuaries 
of the country were represented on the 
Kastern committee and I do not believe 
there is an experienced actuary who 
will not certify that the plan as pro- 
posed is entirely safe and sound anu 
that the interests of the citizens of 
this state will not be in any way ad- 
versely affected by the passage of the 
bill. 

The large companies of this state and 
of other states doing business in this 
state will not change their reserve re- 
quirements if the bill be passed. They 
have no difficulty in meeting the re- 
quirements of the present law. They 
will continue to set aside the full re- 
serve. To do otherwise would be taken 
by the insuring public generally as a 
confession that they were losing 
strength which is far from the fact. 
The interest of the large New Jersey 
companies in the measure lies only in 
the fact that its passage will conserve 
the very large business which they 
have in the western and _ southern 
states. On the other hand, the passage 
of the bill will enable a number of 
small but perfectly sound companies 
to do business in this state. This is in 
accord with sound public policy. A\l- 
though I am connected with a large 
company, I say frankly that in my opiff- 
ion the people of New Jersey will be 
better served if the life insurance busi- 
ness of the state is not confined to a 
relatively small number of companies. 

I should not close this letter without 
stating that the preliminary term plan 
of valuation as it has been practiced 
by some companies has been vigorously 
assailed and denounced. The plan has 
been abused, as I stated in my address 
before the American Life Convention, 
but in my opinion all grounds for 
criticism are removed in the present 
measure, 

A similar bill has been introduced in 
the Massachusetts legislature and one 
is being prepared for introduction in 
the New York and Maryland legisla- 
tures. I have no reason to doubt that 
they will meet with favorable consid- 
eration. 

If I have not made myself entirely 
clear or if you desire any further infor- 
mation, I hope you will not fail to call 
upon me. 

With many thanks for the courtesy 
you have already shown and for the in- 
terest which you have manifested, I am 

E. E. RHODES. 





Penn Mutual Leaders 

The Home Office agency of the Penn 
Mutual paid for $15,939,438 last year. 

C. J. McCary & Co. were second with 
$8,495,233; Murray & Walker third with 
$5,915,137; C. C. Miller fourth with $4,- 
868,417; Bagley & Willett fifth with 
$4,045,016. 

Ezra De Forest, of this city, paid for 
283 policies for $3,968,068; J. A. Goulden 
& Son paid for 438 policies for $2,599,- 
252. 





The §S. Schwartz Agency, Plainfield, 
has been appointed agent of the Conti- 
nental Casualty. 
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The Prudential 








| Insurance Company 


of America 





HOME OFFICE 
Newark, N. J. 


FORREST F. DRYDEN 
President 


Incorporated Under the Lawa of the State of New Jersey 




















R. L. Jones Heads 


Local Association 


MANAGER OF STATE MUTUAL 





Fund to Prosecute Rebaters 
Reaches $10,000; Big Attend- 
ance at Astor Banquet 





The annual meeting of the Life Un- 
derwriters’ Association of New York, 
held on Monday afternoon in _ the 
Mutual Life Insurance Building, ran as 
smoothly as a new $10,000 racing car 
on an asphalt track, Those who came 
expecting to see an opposition ticket 
put into the fleld by T. R. Fell, man- 


ager of the Massachusetts Mutual Life, 
were disappointed, because Mr. Fell 
was in Florida. The only ripple was 





R. L. JONES 


when, after the nominating committee 
made its report, R, Leslie Dodson, of 
the Massachusetts Mutual, arose and 
stated that he thought that before vot- 
ing he would like to ascertain from the 
candidates their views on the “listen- 
ing-in” platform that has been con- 
structed by Mr. Fell in his fight on 
rebating and one-class men, Mr. Dod- 
son was listened to with polite atten- 
tion, but nobody saying anything. 

The slate went through with R. L. 
Jones, president; L. A. Cerf, first vice- 
president; C. B. Knight, second vice- 
president; C. A. Foehl, third vice- 
president, and L. H. Andrews, secre- 
tary and treasurer. A vote of thanks 
was extended to the business practice 
committee, of which W. F. Atkinson is 
chairman. He told about the case of 
the two rebaters who have been con- 
victed and fined and of the fining of 
the insured in this case; explained 
that the fund to prosecute rebaters has 
now reached $10,000; told about the 
$1,000 reward which will be offered for 
the conviction of a rebater; and said 
that when there is a conviction the 
company will be asked to cancel the 
offender’s license. 

The speakers at the big annual ban- 
quet last night in the Hotel Astor were 
Job E. Hedges, counsel for the Life 
Presidents’ Association; Dr. F. C. 
Wells, of the Equitable, and EB. D. Duf- 
field, vice-president of the Prudential. 

Mr. Jones, the new president, is a 
high grade, earnest, hard-working life 
insurance general agent, who will make 
a good president, as he did a good 
chairman of the executive committee. 
He was born in 1868, attended a public 
school in Keyport, N. J., and spent one 
year in the Rutgers Preparatory 
School, He entered the insurance 
business in 1882 as an office boy in the 


(Continued on Page 9) 
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New York Life Insurance Company 


(Incorporated under the laws of the State of New York) 


346 & 348 Broadway New York, N. Y. 


DARWIN P. KINGSLEY, President. 


TO THE POLICY-HOLDERS: 

Life Insurance has suddenly taken on a new importance. Everybody wants it. 

This indicates that the public has begun to understand the economic value of the principle on which 
life insurance rests, and it also demonstrates the high regard in which our life companies are held. 
THE YEAR 1919. 

For the New York Life 1919 was in many respects the greatest year in its history. 


Our new business ($531,000,000) exceeded the new business in any previous year by nearly $200,000,000. 
Our new business was written exclusively on the lives of individuals who made application to the Company 
and does not include any so-called Group insurance. 


Our mortality returned to normal figures, after the heavy mortality from influenza in 1918, which 
extended through the first four months of 1919. 


The Russian Soviet Government by decree made life insurance a government monopoly in Russia 
and proceeded to liquidate the business of all life insurance companies, both domestic and foreign. Having 
by this decree assumed our liabilities, the government took possession of our property in Russia, including 
our investnents which were chiefly railroad bonds guaranteed by the Russian Government, and purchased 
with moneys accumulated from premiums paid by Russian policy-holders. 


With the concurrence of the Superintendent of Insurance of the State of New York, approved by the 
Convention of Insurance Commissioners of the various States, we have eliminated both Russian assets and 
Russian liabilities from our statement for the year 1919, 


There are no material complications elsewhere in our foreign business. 


The decrease in assets at the end of 1919, by comparison with assets at the c.ose of 1918, is due to the 
elimination of the Russian business and to the fact that in the assets at the close of 1918 there were about 
$22,000,000 which we had borrowed to purchase Liberty Bonds. 


Taking account of these items, the assets in 1919 made a normal increase. 
Safety funds increased during the year over $5,000,000. 
On December 31 our investments in Liberty Bonds and Victory Notes exceeded $100,000,000. 





Balance Sheet, January 1, 1920 








ASSETS LIABILITIES 
MM etc a cect ia etd a8 ale BA Mae Kein de idielw Ries $9,070,481.00 Pe NODS cian cuw sane roanacneas sees itlergashon $757,098,302.00 
Ee TERETE EOE CO eT 159,869,677.31 Other Policy Liabilities..... Mathew eawsenviee Sei. 
eID sc vvich'G\2 dr 0 ain Oona Sale ecate ares bus sodas 145,185,934-77 Premiums, Interest and Re EERE ES 4,360,124.68 
I PR aa Bcc 9 wa Ss ip. Addin arash wine ws 159,000.00 Taxes, Salaries, Rentals, Accounts, etc...............0+: 4,991,560.94 
Liberty Bonds and Victory Notes..............eeeeee0. 100,605 ,626.80 PGMIORA TRONET VER. 5.6 ic ccc ec ce ca wes yn Pe! : 6,072,091.44 
Government, State, County and Municipal Bonds....... 147,363,654.60 LRVMOOED MOVRONO BE BODO. boo 6.6.6 ois veces ceeeseecsees .  32,045,775.50 
RARE EEE 0 ACR ne Cn ee 344,053,661.96 Reserve for Deferred Dividends.................025000: 88,157,964.00 
Miscellaneous Bonds and Stock.............ceeeeeeeees 8,339,274.69 Reserves, special or surplus funds not included above.... 43,897,967.91 
RC a aire digas ae scare toe mcnaa deu-oase esp orshans 20,501 ,542.64 
Uncollected and Deferred Premiums.................0+ 13,993,352.96 
Interest and Rents due and accrued...............e008- 11,849,389.98 
Premiums reported to War Risk Insurance Bureau under 
Soldiers’ and Sailors’ Civil Relief Act............... 30,523.44 
MS ae Sid srt OG cis a Aan andes ater $961 ,022,120.05 CIE acs casey a aceWe tee clack RSet Pasar radioed $961, ,022,120.05 
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Founded 1865 


The Provident Life and Trust Company 


OF PHILADELPHIA 





proof” if you die. 


The farsighted “Maturing Policy” of the Provident is in accord 
with the Spirit of the Age. 


It protects your own declining years. You can make it “Shark 








Northwest corner Fourth and Chestnut Streets 














THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 


INSURANCE em 
WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 

















Donaldson After 
District Attorney Staff 


PITTSBURGH L. & T. AFTERMATH 


Charges Assistant District Attor- 
ney with ap gone in Pitts- 
burgh L. & T. Case 


Thomas B. Donaldson, insurance com- 
missioner of Pennsylvania, appeared be- 
fore a grand jury in New York a few 
days ago and made charges against 
Edwin P. Kilroe, assistant district at- 
torney, alleging that he was neglectful 
of his duty in violation of sections 1841 
and 1857 of the Penal Code in failing 
to present and prosecute charges made 
by the commissioner against George F. 
Montgomery in proceedings growing 
out of the Pittsburgh Life & Trust fail- 
ure. 

In telling how Mr. Kilroe came to 
be involved in the charges made to 
the Extraordinary Grand Jury, Mr. 
Swann said Mr. Donaldson had sought 
out Foreman Almiral some weeks ago 
in regard to the failure of the District 
Attorney to bring an additional indict- 
ment against George F. Montgomery, 
who had been indicted there and here 
on three counts in connection with the 
wrecking of the Pittsburgh Life and 
Trust Company in 1917. 

Following the financial crash Mont- 
gomery, together with Clarence and 
Kellogg Birdseye, was tried in Penn- 
sylvania for conspiracy and other 
crimes. Montgomery was convicted, and 
is now out on bail. 

The Pittsburgh concern failed for $24, 
000,000, and it charged, among other 
things, that Montgomery took $1,000,000 
of the trust company’s money and in- 
vested it in the Dare Lumber Company, 
No. 165 Broadway, this city. This led 
to his indictment here, and as a re- 
sult former Justice Edward FE. McCall 
was appointed receiver of the lumber 
company. He continued Montgomery 
as president. 

In the fall of 1918 it was charged that 
Montgomery hypothecated $10,000 of 
the company’s money, and Donaldson 
demanded that he be again indicted for 
grand larceny. The case was put in 








Mr. Kilroe’s hands and no action was 
taken. 

In explaining this seeming negligence 
on the part of Mr. Kilroe, Mr, Swann 
said action was not pressed for the 
reason that former Justice Seabury, 
counsel for Receiver McCall, had de- 
clared an indictment would complicate 
suits he had brought in the Supreme 
Court to recover the money alleged to 
have been taken by Montgomery from 
the lumber concern. 


MID-YEAR MEETING 


Topics Up for Discussion at Mas- 
sachusetts Mutual Life Con- 
vention, Chicago 











The Massachusetts Mutual’s Midwest 
Agency meeting will be held in Chicago 
on March 5. Frank T. McNally will 
open the discussion on income insur- 
ance. He is general agent in Minneap- 
olis. “The Possibilities of Deferred An- 
nuity” will be discussed by ‘Miss Lou- 
ise Hall, of Boston; Blanche Fenton, of 
Minneapolis, and Alberta Allen, of St. 
Louis. 

I. H. Offner, Chicago, will open the 
discussion on “Corporation and Inherit- 
ance Tax Insurance.” Gerald Eubank 
will conduct a question box. “The Most 
Effective Sales Talk I Have Ever Made” 
will be told by Frank T. Freeman, Flint, 
Mich.; G. H. Schumacher, Cleveland; 
Lawrence Schleicher, Toledo; George 
E. Lackey, Oklahoma City. 

S. C. Stultz, Indianapolis, will open 
the discussion on “Country Work.” 





Mutual Benefit Change 

For many years prior to 1917, both 
West Virginia and the District of Col- 
umbia territory of the Mutual Benefit 
were under the jurisdiction of Paul H. 
Tamplet, general agent of Washington, 
D. C. In the spring of 1917, Mr. Tamp- 
let formed a partnership with Carroll 
W. Reed for the management of the 
Company’s business in West Virginia. 
The firm of Tamplet & Reed has ren- 
dered the Mutual Benefit faithful ser- 
vice, but now Mr. Tamplet voluntarily 
and without suggestion from the Com- 
pany asks to retire and the Company 
has appointed ir. Reed sole general 
agent at Wheeling, W. Va., for West 
Virginia. 

Mr. Tamplet will continue to serve 
the Company as general agent at Wash- 
ington, D. C. His health has been poor. 








insuring public. 





What Money Could Not Buy 


The name Massachusetts Mutual is packed full of meaning to the 
It stands for perfect protection at low net cost, for 
absolute security, and for unexcelled service. 
which no money could buy—an untarnished reputation. 
years of square dealing have gone into the making of that name. 
strange that it means so much to the representatives of the Company? 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 





It stands for something 
Sixty-eight 
Is it 











Taylor Agency Quota 
Fixed at $6,500,000 


FIRST BULLETIN TO AGENTS 


Philadelphia General Agency De- 
scribes Its Position Relative 
to Producing Staff 








The C. B. & H. M. Taylor General 
Agency of the Northwestern Mutual 
Life, Philadelphia, begins February by 
standing number nineteen in the Com- 
pany’s list of 25 leading general agen- 
cies. It expects to be among the first 
ten shortly. Instead of a _ $5,000,000 
goal, the agency is going after $6,500,- 
000 for 1920. In its first bulletin to the 
agents the Taylor brothers outline their 
attitude towards full-time and part-time 
men, the first publication on the sub- 
ject since the banquet at which they 


were introduced to Philadelphia. The 
bulletin says in part: 
“We desire to outline in this, our 


first bulletin, our policy for the future, 
so that every agent will understand 
from the beginning the methods which 
are to prevail in this organization. This 
is to be a full time professional life 
insurance agency in which the Broker 
and the Part Timer will find no place. 
Contracts will be made only with men 
ambitious to be known as professional 
life insurance salesmen, whose jealousy 
of their good name will satisfy the most 
exacting professional ethics. The doors 
of our organization are open to all such 
purposeful men of intelligence and in- 
dustry, whose hearts are red by a de- 
sire to serve their fellowmen, by induc- 
ing them to protect their families, con- 
serve their estates and practice habits 
of thrift. 

“The activities of man can be dedi- 
cated to no higher or holier calling and, 
followed with proper zeal and enthusi- 
asm, will bring large material rewards. 

“That it requires courage to take this 
step is evidenced by the fact that prac- 
tically 34 per cent of the approximately 
$4,000,000 of business produced by the 
Philadelphia agency in 1919 was placed 
by part time agents. It is but fair 
to these men to state, in this connec- 
tion, that our action is no reflection 
upon either their methods or their char- 
acters, for they are all men of lofty 
ideals and clean methods; it is simply 


a recognition of the fact that the evo- 
lutionary forces of progress have 
brought our great work to the level of 
law, medicine and the ministry. We 
epect lugubrious predictions of failure 
from the timid; sneers from the sinister 
spirits who discredit our profession and 
opposition from the well meaning but 
inert who shiver at the thought of 
change; but with an unfaltering faith 
in the long reaches of the future we 
confidently expect to find our vindica- 
tion in, if not a larger body of agents, 
at least an organization of better 
trained, more efficient salesmen capable 
of rendering better service to the in- 
suring public and enjoying the full re- 
wards of their noble work undisturbed 
by the part timer and undismayed by 
the broker.” 


Insured 50 rears 

In 1870, William Froelich, being then 
forty-five years old, took Penn Mutual 
Policy No. 10708, for $1,000, on the 15- 
payment life plan, at an annual pre- 
mium of $53.72. 

After being insured fifty years, hav- 
ing paid $805.80 to the Company, but 
having received from the Company “div- 
idends” amounting to $535.79, thereby 
reducing the cost of his insurance to 
$270.01, the policy is now paid as a 
death claim, his estate receiving $730 
more than the net premiums the insured 
had paid. 








Miss Palmer in Field 
Miss H. G. Palmer, editor of “The 
Security Agent,” published by the Se- 
curity Mutual Life, and one of the best 
inspirational writers in the business, 


has decided to do field work and will 
hereafter be an agent at Long Branch. 
Group Bill 


Senator Lynch, of New York, who is 
seeking to repeal some group life in- 
surance amendments to the insurance 
law, is an insurance broker. 


Mortality Less 
The Mutual Benefit paid $11,135,263 
in death claims in 1919, $1,019,116 less 
than in 1918. 





The Chicago office of the Equitable 
Life Assurance Society has organized 
a social club. 








Standard 





In 1919 
44 General Agencies paid for 


$88,000,000 
Dividend Scale Maintained, Surplus Increased 


New England Mutual Life Insurance Co. 


Boston, Mass. 


Business 
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Massachusetts Mutual 
Income $25,830,594 


PRESIDENT’S ANNUAL REPORT 





Mortgage Loans Had Annual Yield 
os per cent; Division of 
Business 





In his annual report to the directors 
of the Massachusetts Mutual Life Pres- 
ident McClench said that the premium 
income for 1919 was $18,820,128; inter- 
est and rents were $5,480,826; and all 
other income was $1,529,640. 

Disbursements for the year were: 

To policy holders and beneficiaries 
Death Claims ........ $ 5,645,621 
Matured endowments 402,755 


Surrender values .... 1,528,281 
Dividends to policy- 

BOUNCES vccccccesece 3,540,803 
Life and _ disability 

annuities ......... 10,057 

GE. b oensan4ss002s $11,027,517 
Money borrowed in 

1918 (for purchase 

of Liberty Loan 

bonds) repaid ..... 4,100,000 
Other disbursements 

(see statement 

herewith) .......+.. 5,302,289 

Total disburse- 

rere $20,429,806 





Balance (increase in ledger as- 
ee rere ee $ 

Ledger assets, December 31, 
1918 


5,400,788 
109,093,955 








MEP TOPT CTY $114,494,743 
4,171,630 





| REHASH $118,666,373 
New Business 

The amount of new business deliv- 
ered and paid for during the year was 
$121,103,768, an increase over the pre- 
vious year of $67,578,139. 

The amount of insurance in force at 
the close of the year was $601,068,160, 
represented by 233,741 policies. This is 
a gain of $110,274,869, and of 28,373 pol- 
icies. 

The following statement shows the 
growth of the Company in new insur- 
ance, in amount of insurance in force 
and in assets during the past ten years. 

New Insurance 
Business in force Assets 
1909 $30,206,308 $242,415,512 $55,164,772 
1914 42,161,912 351,003,262 81,588,784 
1919 131,103,768 601,068,160 118,666,373 

“It will be observed that the gain in 
new business in 1919 over 191 was $67,- 
578,139, or more than double the amount 
of the new insurance of 1909. This re- 
markable gain shows something of the 
increasing regard for life insurance pro- 
tection in America. It shows also that 
our field representatives were industri- 
ous, enthusiastic, and effective in their 
work,” said President McClench. 

“The figures given above show also 
that the gain in insurance in force is 
about eighty-four per cent of the 
amount of the new insurance for the 
year. This indicates the high charac- 
ter and persistence of the business pre 
viously written.” 

The new business for the year was 
distributed as to kinds of insurance as 
follows: 


SE EMD. vacecnncnvenecieein $108,603,236 


onli ore aay caer 10,003,736 
Wert RNG GUROP os cccocccvedvas 12,212,016 
Paid-up additions ............ 284,780 

0a eT $131,103,768 


“During the year there was invested 








| GENERAL AGENT WANTED 


One of the oldest New England Life Companies is | 


Jersey with headquarters in Newark. | 


! 
| in need of a General Agent for the State of New 
| 
! 


| The agency has long been established, and has a | 
| good volume of business in force. | 


THE EASTERN UNDERWRITER | 


105 William Street, New York City | 


Reply “General Agent” 
} 





in mortgage loans $4,780,683 at an av- 
erage annual yield of 5.64 per cent. 
The total amount of the Company’s 
mortgage loans at the close of the year 
was $38,853,870 at an average yield of 
5.35 per cent. 

“At the close of the year there was 
no interest due and unpaid on the 
amount invested in mortgage loans, and 
there was no mortgage in process of 
foreclosure. 

“Great care is exercised in the selec- 
tion of properties upon which mort- 
gages are placed, and in determining 
the amount to be loaned due regard is 
given to the present unsettled and ab- 
normal conditions prevailing in the 
country. 

“There was also invested in railroad 
and other bonds during the year $5,127,- 
804 at an average yield of 5.56 per cent. 
On December 31, 1919, the total amount 
of the investments in bonds and the 
stock of the Pennsylvania Railroad (the 
only railroad stock owned by the Com- 
pany) was $55,803,792; an increase of 
$4,984,524. 

“During the year the entire amount 
of the arrears of interest on the bonds 
of the Boston & Maine Railroad was 
paid, and the only bonds now in default 
are certain issues of the Missouri, Kan- 
sas & Texas system, to which reference 
has been made in previous reports. 

“The legislation to be enacted by the 
present Congress respecting the return 
of the railroads to their owners and the 
conditions under which they shall be 
returned is of great importance to the 
policyholders of all life insurance com- 
panies. The continued development of 
the country is dependent upon the abil- 
ity of the railroads properly to meet the 
requirements of all sections of the coun- 
try and unless the railroads are to be 
in position to make their future securi- 
ties attractive to life companies and 


‘ other large investors, their ability so 


to serve the country will be seriously 
limited.- This is a problem in which 
every policyholder has a direct and im- 
mediate Interest, and its proper solu- 
tion is of the greatest importance. 
Mortality and Expenses 

“The mortality experience during the 
year just closed was very favorable, be- 
ing but 57.21 per cent of the expected; 
and all expenses for the year were 23.27 
per cent of the premium receipts and 
18.39 per cent of the total receipts from 
premiums, interest and rents. 








Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 


OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.0@ to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 31, 1918 


BOOB ccccccceccccccceccecsccocce Ceeeereceness seerecrerecscceresseecesceesceoese 
Liabilities ......... SASSaRebRSUOESOSESCREEOEEED ¥600040R04008d5860066dsb060C6C00% Macey 
IID  eacvccgucbieajusdiihadate6sdveiavesscteeokeleasecsoeseedesse 1,736,037.97 
Insurance in Force .......... 149,170,320.00 
Payments to Pollicyholders .....cccccccccscce soccscccccccccce 2,376.218.75 
Total Payments to Policyholders since Organization 21.988,834, 83 


JOHN G. WALKER, Pres‘dent. 





























HOME LIFE 


INSURANCE’ CO. 
(Purely Mutual) 
256 BROADWAY, NEW YORK 


WILLIAM A. MARSHALL 
President 





The 9% Annual Report of the 
Home Life Insurance Company 


paid to policyholders in 1 of 
which over Seven —~ gy ® - 
sand was in dividends. e in- 
fluenza pneumonia epidemic caused 
an abnormal mortality greater than 
any experienced in the Company's 
history, but notwithstanding i 
the assets show an increase o! 
more than 4% and ure now over 
Thirty-Six Million Dollars. 

The total insurance in force was 
increased during the year &6% and 
is now sonst? One bi 
Fifty-Nine Million Dollars, 


For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 











| 256 Broadway, New York, N. Y. 











Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








INSURANCE 
PAID FOR 
1919 


$72,000,000 


Bankers Life 
Company 


DES MOINES 


GEO. KUHNS 


President 











GREATEST 
eet Tel 


COMPANY 


WANTS GOOD MEN 
AND 
YWILL PAY THEM WELL 











THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. 8S. WELD, Superintendent of Agencies 
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LEST WE FORGET 
ALL MILITARY LOSSES PAID IN FULL 


EPIDEMIC PROOF 
Northern Assurance Company 


TIME TRIED AND CLAIM TESTED 
DETROIT, MICHIGAN 


CLARENCE L. AYRES, President 
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Financial Statement December 31st, 1919 


ASSETS LIABILITIES 
First Mortgage Securities (All on im 


cc 











proved income bearing real estate). ..$1,194,614.98 Reserves, including Disabil- 
United States Government and _ State Ity FESETVE ......eeeeeee $1,860,466.51 
DN nc xdeccsabenciasaudns saeenmeas 100,600.00 Less reserve on excess lines 
—“- Estate (including Home Office nee en 39,566.96 $1,820,899.55 
DOGOND jcxcuntrerccennneaberawess 766. ‘iat 
Policy Loans on this Company's policies Reserve for deferred annuities not yet due 36,076.22 
SSID scictensanderarencrsetnadns 199,895.18 Reserve for death claims unpaid......... 7,216.31 
Premium Loans, net (fully secured by re- Reserve for premiums paid in advance... 2,276.60 
serves on policies). . iosketheanwaedwee 18,005.13 Reserve for unpaid agency expenses...... 1,585.26 
== —- oe on interest).......... peng Reserve for reinsurance premiums....... 2,147.46 
= Interest past ie ID TEE isis aces cssicncnsvesees 1,900.26 
= Net amount of deferred and uncollected Reserve for all other items.............. 1,782.79 
= gee (reserve charged in liabili- e170 Capital and Surplus to Policyholders.... 122,260.09 
= MN ciuudusceeadiccaamasedupessemnee »710. 
= DE SE: eccawnsdndkdeisansanses None 
= Furniture and Fixtures (All charged off) .None = 
Ee Nomedasitted Assets ....0scccccsccvsecss None 2 
= Pe ME CNN ois senssicinsscsonus $2,002,144.54 $2,002,144.54 : 
= GROWTH OF THE COMPANY = 
= Paid-for Assurance 
Ee Year Ending Income Assets Reserve in Theme 
= Dec. 31, 1907 $ 81,554.41 $ 144,097.74 $ 17,146.15 $ 2,111,000.00 
= Dec. 31, 1909 142,852.98 256,481.26 115,236.25 3,906,648.00 
= Dec. 31, 1911 216,065.89 420,443.12 271,811.34 7,056,630.84 
Dec. 31, 1913 311,028.20 676,046.68 531,439.87 10,077,462.00 
Dec. 31, 1915 379,082.24 1,021,784.34 861,144.86 12,185,019.45 
Dec. 30, 1917 502,587.41 . 1,476,709.80 1,276,925.84 15,310,526.69 
Dec. 31, 1918 581,421.99 1,700,817.67 1,511,766.69 17,615,381.91 
Dec. 31, 1919 795,412.46 2,002,144.54 1,820,899.55 23,907,425.66 

















ACHIEVEMENTS DURING 1919 


New Assurances Paid-for 1919 - - - $ 8,085,827.87 


(An increase over that of preceding year of 193%) 


Net Gain Over Same for 1918 - - - $ 3,916,899.87 


(An increase of 169%) 


Paid-for Assurance in Force~ - : - - $23,907,425.66 


{A net increase of 38%) 


Net Gain forthe Year - - - - -  § 6,292,043.66 


(An increase in this item over that of preceding year of 273%) = 
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LIVE HINTS FOR BUSINESS GETTERS 
NATIONAL LIFE INSURANCE COMPANY 
Practical Suggestions to Help the Man With the Rate MONTPELIER, VERMONT 
Book Increase His Income and General Efficiency FRED A. HOWLAND, President 
A MUTUAL COMPANY 
Judge Edward W. der this form of policy contract, dou- 
85PerCent  Bazille of the Probate ble indemnity and total disability are WHICH FOR 


of Adults Leave Court of Ramsey 

No Estate County, Minnesota, 

which includes the 

cities of St. Paul and ‘Minneapolis, 

sums twenty-one years’ experience of 
his office in the following: 

“T have learned after twenty-one 
years of probate that 85 per cent of 
all adults die without leaving any es- 
tate; one-third of all widows are left 
without the necessities of life and 75 
per cent without the comforts. Most 
men live up to their income and some 
exceed it. The husband dies, his bus!- 
ness or profession is at an end. He 
may have been in partnership; the sur- 
viving partner has to close the affairs 
of the concern; his estate has to be 
probated, which takes a year or more. 
The widow and the children are given 
an allowance; the claims are paid, and 
after the expenses of administration, in- 
heritance and other taxes are paid, the 
estate is settled and divided among the 
widow, the children or those entitled 
to it. 

“In a large majority of estates I find 
that the most business-like individual 
has left among his assets life insurance 
amounting to a substantial sum, pay- 
able in most cases in installments. If 
any life insurance prospect could at- 
tend the proceedings in the probate 
court for a short period I am convinced 
that he shortly would be converted to 
the fact that life insurance, especially 
that payable in installments, is one of 
the greatest assets that can be left for 
the benefit of his family, as our records 
show that thousands of cases of minors 
and orphans are being educated solely 
from the proceeds of life insurance pol- 
icles. 

“From my experience, I maintain that 
the head of the household or men con- 
templating such a responsibility who 
can pass an examination and fail to 
adequately provide his family with life 
insurance is not a worthy husband or 
son.” 

- ” * 


The Cleveland 

Retirement Life’s new Retire- 

Fund Endowment ment Fund Endow- 

Policy ment Policy has been 

very favorably re- 

ceived by the agency force of that Com- 

pany. It was described as follows to 
the field force. 

“The Retirement Fund Endowment 
Policy is a contract which combines the 
maximum protection together with the 
element of investment. The Retire- 
ment Fund Endowment policy should 
provs a popular seller. It provides the 
opportunity whereby the insured can 
arrange for a fund to materialize at a 
definite period—at a time in life when 
earning power has passed the peak and 
when one’s thoughts turn to a life of 
greater ease and less activity. The Re- 
tirement Fund Endowment Policy fills 
this need. It should appeal particularly 
to young men and young business wo- 
men. At the younger ages the premium 
rates will be found to be but slightly 
higher than the Ordinary Life rates. 

“You will observe that the policy is 
attractively designated as The Retire- 
ment Fund Endowment Policy. It will 
be issued on both the participating and 
non-participating plans, but the special 
policy contract such as is enclosed, will 
be used only on the particiapting plan 
and then only to age 38. When written 
at older ages, or on the non-participat- 
ing plan, the regular endowment policy 
forms will be used, supplemented by 
the new riders. The Retirement Fund 
Endowment Policy will be issued with 
or without the double indemnity and 
total disability provisions and your at- 
tention is directed to the fact that un- 


operative until the maturity of the pol- 
icy at age 65. Under other forms of 
policies, these benefits cease at age 60, 
thus, the Retirement Fund Endowment 
Policy affords even more complete pro- 
tection. Your attention is also directed 
to the policy as issued on the partici- 
pating plan where two additional divi- 
dend options are found under the cap- 
tion ‘Paid-up and Accelerative Endow- 
ment Options.’ They provide that the 
insured may diminish the number of 
premium payments required or may ma- 
ture the policy at an earlier date by the 
application of dividends. 

“This new form of policy helps to 
round out your complement of policy 
forms. There ig an attraction to the 
Retirement Fund Endowment Policy 
which cannot be denied. It is in line 
with the National program of thrift and 
conservation. The insured under such 
a contract provides for his beneficiary 
the maximum protection, and at the 
same time safeguards his later years. 
This policy, maturing as it does at age 
65, carries with it for the policyholder, 
the comforting thought and assurance 
that its proceeds will become available 
just at the very time in life when un- 
der ordinary circumstances it is most 


needed.” 
” * . 


Our acquaintance 
Get Acquainted with most people is 
and simply an  acquaint- 

Warm Up ance with their ap- 

pearance, the sound 

made by their vocal 
chords, and the interchange of the us- 
ual truisms of time and weather, says 
the “Inter Office Chronicle,” issued by 
the Equitable Life Assurance Society. 
There are many living in the same 
house whose sole knowledge of each 
other lies in their mutual comfort. 
There are many working together in 
the same office who know each other 
only because they react to a common, 
ordinary convention of business ideas. 
We are so busy we begrudge the giving 
of any of our time except it is spent 
for our comfort or advantage. We have 
grown with the rapid growth of the 
world and in the push of progress have 
ignored and laid aside courtesies of life 
and business. Equitable folks have 
many things in common. Our office 
niche is something more than a money- 
making habitat. We fail to realize how 
much happiness even the very little 
things give. It may be only a nod as 
we pass in the corridor, or a word of 
cheer when we meet on the street, or 
an inquiry when one is sick, or a note 
of sympathy when there is trouble in 
the home, or a simple remembrance on 
a birthday or anniversary. Such seem- 
ing trifles, costing nothing but thought- 
fulness, are life and cheer to those to 
whom they come. They will make the 
office a sweeter and brighter place to 
work in. Our burdens lighter, rough 
paths smoother, hard toil easier and 
trouble more endurable. 

A bright, happy “good-morning” will 
brighten many a downcast heart and 
illumine the day’s work with pleasant 
remembrance. It is not that the words 
have any particular meaning, but it is 
what lies behind them. We have got 
to consider one another and a mighty 
good working rule is always to be mind- 
ful of those with whom you come in 
contact, and inasmuch as the object of 
this paper is to get us acquainted, one 
with the other, it is up to us to—warm 
up! 

¥ aa + 
Thomas Shields is the Cleveland 


Life’s leader in paid for business for 
1919. He lives in Chicago. 





SIXTY-NINE YEARS 


HAS PROTECTED THE 


HOME. AND FAMILY 


Edward D. Field, Superintendent of Agencies 











The Columbian National Life Insurance Company 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT, and HEALTH INSURANCE 
Low Guaranteed Rates 








THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 


ORGANIZED 1850 


Over Forty Five Million Dollars Paid to Policyholders 


JOHN P. MUNN, M. D., President 


Good territory open for high class, 
Address Home Office, 277 Broadway, 


NON-PARTICIPATING POLICIES ONLY 


rsonal producers, under direct contracts with the Company. 


ew York City. 











~ SECURITY MUTUAL LIFE INSURANCE COMPANY 


Binghamton, N. Y. 
David S. Dickenson, President 


Offers good territory and a liberal 
contract to reliable men of ability. 


For Particulars address 


Cc. H. JACKSON, Superintendent of Agencies 

















HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 


PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 months 


next birthday to 6 years. 


INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 


anteed by State Endorsement. 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. 506 Walnut St., Philadelphia, Pa. 


BASIL S. WALSH, President 


JOSEPH L. DURKIN, Secretary 


JOHN J. GALLAGHER, Treasurer 


























Great policies 
- - Write for contract. 





$100,000,000 - INTERNATIONAL LIFE 
Smashed world records three ways in 1919. Come 
on in boys while the going is good. 
and jam up service. - 

INTERNATIONAL LIFE OF ST. LOUIS 











PENNSYLVANIA OPPORTUNITY 


If wou are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 


it will be to your interest to investigate our proposition. 


Address, 


PERMANENT, 


Care of The Eastern Underwriter, 105 William Street, New York City 
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Prudential’s Sketches of the Presidents 





A great deal of 
favorable atte n- 
tion has been at- 
tracted to a feat- 
ure of “The Pru- 
dential Weekly 
Record” which 
for some weeks 
has been printing 
pictures of the 
presidents of the - 
United States 
with sketches of 
their careers. 
This is along the 
line of The Pru- 
dential’s _ partici- 
pation in the Americanization move- 
ment. The sketches show the human 
sides of the presidents and present a 
plain picture of them written in a de- 
lightful style. Some idea of these biog- 
raphies can be gained by noting the 
sketch of Martin Van Buren which fol- 
lows: 

With the election of Martin Van Bu- 
ren came the triumph of political ma- 
chinery. He was the first political pres- 
ident of the United States. His eleva- 
tion to the chief magistracy was the 
final fruit of a lifetime of shrewd po- 
litical maneuvering. He seemed des- 
tined by nature to be a leader, and his 
career was one of steady logical ad- 
vancement. He was clever and cour- 
teous and always desirous of avoiding 
controversy and showed a remarkable 
genius for holding political machines 
together, handing out rewards for his 
friends and exclusion for his enemies. 
At that, though, he shouldered the bur- 
dens of a nation, undergoing the stress 
of financial panics, and by his labors 
did incalculable good in placing the 
country upon a broader and firmer mon- 
etary basis. 

Actually, Van Buren was a disciple of 
Jackson’s. What the latter proposed he 
carried out. The result was as might 
be expected of a man who played the 
public politically. Hardly had Jackson 
finished his farewell message, in which 





he glorified his own financial views and 
slammed those of his adversaries, than 
the tremendous speculative - bubble 
which had been inflating for years burst 
in a moment, and the new president 
was brought face to face with a most 
trying situation. He confronted an an- 
gry and excited nation with calmness. 
Finding what was desired by the peo- 
ple, he convened Congress in special 
session, and, like a good politician, he 
presented a scheme of divorcing gov- 
ernmental finances from the banks, and 
this endures to the present time. Upon 
this single act must rest Van Buren’s 
claim to statesmanship. 


Van Buren was born in Kinderhook, 
New York, and began as an office boy to 
a Village lawyer. In 1812 he was a New 
York state senator and three years later 
was New York’s attorney-general. At 
every step in his life we find him with 
a local or state machine behind him, 
and this helped him into the United 
States Senate in 1821 and into the New 
York governorship in 1828. Jackson 
smiled upon him for his political saga- 
city and he became the latter’s secre- 
tary of state, and in 1833 Jackson’s as- 
sociate as vice-president, and in 1835 
president. 


In 1837 the Canadian rebellion broke 
and Van Buren stood firmly for our neu- 
trality. Van Buren’s determined stand 
against the annexation of Texas lost 
him the nomination of his party in 1844, 
but four years later he was nominated 
by the Free Soil Party. His machine 
seemed to have slipped a band, how- 
ever, and he was defeated by the 
Whigs. He had served his day and he 
died in 1862 at the age of 80. 


Martin Van Buren was not a brilliant 
man, but his principles were never ques- 
tioned and his integrity was beyond re- 
proach. Such was this president, one 
of the famous early group, whose efforts 
were the means of advancing America 
to her present pinnacle of leader in the 
affairs of the world. He served and 
gave his best. 














NO OPPOSITION - 





Preliminary Term Bill Hearing in 
Massachusetts Legisiature; 
Introduced by Appel 





The new preliminary term bill, this 
time introduced by officers of the legal 
reserve companies of Massachusetts, 
but essentially the same as that op- 
posed by former Commissioner Frank 
H. Hardison last year, was discussed 
at an all day hearing before the joint 
insurance committee of the Massachu- 
setts Legislature. There was practi- 
cally no _ opposition, Commissioner 
Hobbs stating the case for and against, 
but neither endorsing nor condemning 
the bill. Executives of companies in 
Kansas and Virginia and most of the 
states between argued for the bill, as 
did representatives of the legal reserve 
companies of this state. The bill was 
introduced by D. F. Appel, vice-presi- 
dent of the New England Mutual Life. 





Best Buys Building 
A. M. Best and some associates have 
purchased a building in the insurance 
district, at 73 Fulton Street. 





Thomas Shields is the Cleveland 
Life’s leader in’ paid for business for 
1919. He lives in Chicago. 





William H. Betts, formerly general 
agent for the accident department of 
the Columbian National Life Insurance 
Company at Buffalo, N. Y., is now as- 
sociated with the Eastern Pennsylvania 
department of the company as mana- 
ger of the Philadelphia Metropolitan 
accident district. 





Elect Jones President 


(Continued from Page 3) 
office of the Mutual Reserve Fund Life 
Association, becoming head of the pol- 
icy department, and was assistant sec- 
retary of that company for a number 
of years. He resigned to enter the oil 
business in Pennsylvania. Returning 
to life insurance, he went with the L. 
A. Cerf Agency of the Mutual Benefit 
on January 1, 1907, and was with that 
agency as supervisor and assistant 
manager for seven years. In January, 
1914, Mr. Jones went as associate gen- 
eral agent with the C. W. Anderson & 
Son Agency of the State Mutual. On 
January 1, 1916, he became an inde- 
pendent general agent in New York 
City for the State Mutual, and has 
been among the company’s leading 
general agencies since that time, In 
1918 and 1919 he defeated the Detroit 
Agency in the annual agency contest. 
Mr. Jones has been a member of the 
executive committee of the Life Under- 
writers’ Association since 1916, and 
was chairman of the executive com- 
mittee in 1919. He was chairman of 
the District Allotment Committee in all 
of the Liberty Loan campaigns and 
associate director for New York of the 
Life Insurance Bureau of the American 
Red Cross. During the war he served 
as a member and organized of Draft 
Board 44 and also as a four-minute 
man throughout the entire conflict. 
For many years he was actively con- 
nected with the old Kings County 
Wheelmen and a member of its track 
team, along with Mile-a-Minute Mur- 
phy. He is much interested in sports, 
such as tennis, rowing and swimming. 
He has one son, who is a sophomore 
at Colgate University, and a member 
there of the University debating team. 


THE TRAVELERS 
INSURANCE INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 





THE TRAVELERS INSURANCE COMPANY 


New Life Insurance paid for 1919...... $512,981,127 
GE 6444 sc0uGds ch ceneaeeeaeee 299,512,205 
Life Insurance in Force, $1,154,223,735 
Accident and Health Premiums, 1919.... $7,666,725 
GS 84.600 bevtedcesiseeusee ares 1,378,935 


Compensation and liability premiums 1919 $30,839,908 


C6 abe calathe eh aehee wees 3,877,200 
THE TRAVELERS INDEMNITY COMPANY 
Total Paid premiums 1919.......... $5,845,284 
Increase Premium Income........... 2,010,035 

















A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
% reserve 














Pan-American Life Insurance Company 


NEW ORLEANS, U. 8. A. 
CRAWFORD H. ELLIS, President 
Capital. ...... .$1,000,000.00 


OUR 1919 STATEMENT SHOWS: 

















Insurance in force..........e++0+ ..++ $70,067,323.00 
Resources..(Gross Assets) .......... 7,540,000.00 
New Insurance Paid for.............. 20,277,309.00 














The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Socdestive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. 8. A. 





















1867 The 


1920 
EQUITABLE LIFE OF IOWA 


Announces 


New Policy Forms 


Incorporating 


INCREASED TOTAL DISABILITY BENEFITS 
DOUBLE INDEMNITY BENEFITS 
and 
OTHER INCREASED BENEFITS AND 
PRIVILEGES 
Low Net Cost and Best Service to Policyholders 
For Agency Connections Address 


HOME OFFICE DES MOINES 
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Fine Showing Made by 
The State Mutual Life 


ANNUAL REPORT 0 OF PRESIDENT 


Net Gain of $34,874,113 in Insur- 
ance in Force; Average 
Investment Yields 


That the value of life insurance pro- 
tection is more widely recognized than 
ever before is a statement made by Bur- 
ton H. Wright, president of the State 
Mutual Life, in his annual report to the 
directors. The Company is seventy-four 
years old, and its new insurance writ- 
ten and paid for during 1919—including 
the restoration of $850,967, which had 
previously lapsed, and $322,044 additions 
purchased by dividends—amounted to 
$47,244,874, and is an increase over the 
amount written the previous year of 
$17,025,487. The average amount of the 
new policies written during the year 
was $3,292. The average amount of the 
whole number in force is $2,647.  In- 
surance terminated from all causes 
amounted to $12,370,761. Total amount 
of insurance in force at the end of the 
year is $275,026,246, a net increase of 
$34,874,113. The percentage of gain in 
insurance in force to the amount writ- 


ten the past year was over 75 per cent. 

“This high percentage of gain is very 
gratifying,” said President Wright. “It 
indicates that our policyholders are sat- 
isfied with their insurance and reflects 
credit on the efficency of our agency 
force, 

“Our reciepts from premiums were 
$9,172,895.94; from interest,rents, and 
all other sources $2,239,003.38—making 
our total reciepts $12,411,899.32, which is 
an increase over the previous year of 
$1,115, .664.06. 

Disbursements 


“Disbursements—for death claims, 
matured endowments, dividends, poli- 
cies surrendered, annuities, expenses, 
and all other accounts—amounted to 
$9,100,509.52. In addition to this amount 
we charged to profit and loss $287,862.99 
and to amortization of bonds $3,104.96 
—gso that our book assets now stand at 
$59,947,401.16, a net increase for the 
year of $3,020,421.85. 

“The charge of $287,862.99 to profit 
and loss account does not represent 
any actual loss through sale of securi- 
ties, but is made to bring the book value 
of our stocks more nearly in accord 
with their market value. As the sur- 
plus shown in our financial .statement 
is based on the market values of stocks 
and not on their book values, it will 
not be affected by this charge. 

“The amount paid for death claims— 








desire and ideal 


“The Oldest Company in America’’ 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the corner-stone 
of modern life insurance. The “contribution plan” of sur. 
plus distribution, used almost universally by American 
companies. The Continuous Instalment policy, the basic 
form of all Life Income contracts. 


“Mutual Life’—known in every household. Unexcelled 


policies and service, notable financial strength, co-opera- 
tion with agencies. Life Insurance at its best!—the Agent’s 


For terms to producing Agents address 


The Mutual Life Insurance Company 
‘of New Yerk 
SR = }:« 5134 Nassau Street, New York'J * 














IN THE CENTER OF THE U. S. A. 

















is located a big, vigorous, and growing 
institution of Life Insurance. 








Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $200,000,000 of insurance in force. 


Investigate for yourself. 


Missouri State Life Insurance Company 
M. E. SINGLETON, President 
St. Louis, Missouri 














HERBERT M. WOOLLEN, 





American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 


Address: 


President 

















REASON Our 
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agents. 


THOMAS J. OWENS, Pres. 
DR. ALBERT SEATON 





Policies Sell 


UR POLICY CONTRACTS contain 
all provisions consistent with 
underwriting and are guaranteed by a de- 
posit of the full legal reserve with the 
State. Our promises are all in our con- 
tract. Good contracts for up-and-doing 


CLAUD T. TUCK 
Vice-Pres. & Med. Dir. Secretary 

















Great Southern Life Insurance Company 


HOUSTON, TEXAS 


* AMARILL( 


THE ‘ail gre. 
BIG. Frwoatn: For Agency Contracts address 
TEXAS GREAT 


LIFE 
AUSTIN® 


SAN ANTONIDe “COMPANY oe en O. S. CARLTON 


PRESIDENT 














19,712 LEADS 


were distributed among Fidelity field men in 1918—the result of 
our direct mail advertising. This is agency co-o eration on a 
vast scale and explains why we are writing more business than 
at y 4 time in our history. 

e Fidelity operates in 40 states. Full level net premium 
reserve basis, Faithfully serving insurers since 1878. Insurance 
in force over $150,000,000. 


A Few Agency Openings for the Right Men 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 











Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 
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$3,161,889.77—exceeded the amount paid 
the previous year by $454,207.97. 

“The increase was due in a measure 
to the unusually large amount of claims 
of which we had notice and which were 
in process of adjustment at the end of 
the previous year and, also, to the fact 
that, while the influenza epidemic was 
most severe during the latter part of 
the previous year, our losses on ac- 
count of it continued well into the year 
1919. 

“Policyholders numbering 673 have 
died during the year holding 932 poli- 
cies for $3,025,893. The longest time 
any policy was in force was 67 years 5 
months, the shortest time was 1 month 
10 days, and the average term 14 years. 
The oldest age at death was 95 years 
and the average age of decedents was 
52 years. 

Investments 

“We invested during the year $3,608,- 
800 in mortgage loans, yielding 5.8 per 
cent; $50,000 in collateral loans at 5.75 
per cent; $3,984,454 in United States 
Government bonds at 4.74 per cent; 
$100,800 in municipal bonds at 5.61 per 
cent; $49,875 in railroad bonds at 6.06 
per cent; $853,375 in public service and 
other corporation bonds at 6 per cent; 
and $37,000 in stock at 6.5 per cent—the 
only stock purchased being that ac- 
quired on account of ‘rights’ to sub- 
scribe to new stock under previous hold- 
ings. 

“The average rate of yield on the in- 
vestments made during the year was 
5.33 per cent Excluding Government 
bonds, it was 5.84 per cent. 

“The average interest return realized 
on our entire book assets was 5.16 per 
cent, against 5.04 per cent the previous 
year. 

“The greater part of our increase in 
assets during the past five years has 
been invested in mortgage loans and in 
Government bonds. 

“During this five-year period, we have 
invested in mortgage loans $15,880,- 
603.06 and there has been paid—includ- 
ing partial payment $10,469,405.06, so 


that our net increase in mortgage loans 
amounts to $5,411,198. 

“Our mortgage loans are, for the most 
part, made on five years’ time, with pro- 
vision for annual reductions of the prin- 
cipal. This method, adopted some years 
ago, has proven very satisfactory, and 
the character of these loans may be in- 
dicated by the fact that we have no 
loan under foreclosure and no overdue 
interest on any of them. 

Railroad Situation 

“Market values are at a very low 
level. This is especially true of rail- 
road and railway securities and, while 
the present market value of our secur- 
ities is materially less than their amor- 
tized or book value, we do not believe 
their intrinsic value or their security is 
impaired. 

“Both branches of Congress have rec- 
ognized the necessity of remedial legis- 
lation for the railroads and separate 
bills have been passed by the Senate 
and House. These bills are now in con- 
ference. It is earnestly hoped that the 
conferees will agree upon a bill which 
will enable the roads to re-establish 
their credit and put them in a position 
to finance their present obligations, to- 
gether with their future requirements 
for improvements and extensions. We 
believe that any remedial legislation for 
the railroads will ultimately fail in its 
purpose unless it prescribes a definite 
method for fixing rates which will pro- 
vide revenues adequate to yield a rea- 
sonable return upon the money invested 
in them.” 


Reliance Life Results 

The Reliance Life accident premiums 
last year were $203,464; health, $174,- 
834. The accident and health premiums 
together increased more than 65 per 
cent over those of 1918. The claim loss 
ratio was favorable. The Company has 
not included re-insurance in these fig- 
ures. It sells a perfect protection pol- 
icy, combining life, accident and health 
insurance. 
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UNDERWRITER 
fam State Mutual Life 
Mike, Assurance Company 





of WORCESTER, MASS. 


Incorporated 1844 Commenced Business June 1, 1845 


1920 


IS THE 75th ANNIVERSARY OF OUR 
COMMENCEMENT IN BUSINESS 


From the beginning the first consideration has been to 
furnish absolute protection to policyholders and beneficiaries. 


This practice has resulted in satisfied policyholders — the 
first essential to the agents’ success. 


B. H. WRIGHT, President D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies 














A Record of Thirty Years of Progress— 


Ten- Year Periods 


Dec. 31—1888 Psi g nor 1889-1998 3 er J 
ec —~1666.....8 IO4,50F  §& Gae0i3 j|jj$IGB)-LES........ 
1998 sate $21,505 8,392,902 1899-1908... oe 1,169,329 
1918..... 15,758,208 ores ails Ses — 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


W. J. WILLIAMS, President CINCINNATI! 
Organized February 23rd, 1888 


ATTRACTIVE OPPORTUNITIES 
Open to Agents in Ohio, Indiana, —— + West Virginia, Western Pennsylvania 
an 

















Some of the Innovations Introduced by the EQUITABLE 


Daring Its 


Immediate Payment of Death Claims 


Incontestability after first policy year 


Group Insurance for Employees 





l A Corporate Policy to Protect Business Interests 





A Convertible Policy Adaptable to Altered 
Circumstances 


A 


Sixty Years of Public Service 


Shortening, Simplifying and Liberalizing the Policy 
Contract 


Free Health Examinations for Policyholders 


A Home Purchase Policy 


Refund Annuity guaranteeing return of Entire 
Principal 


An Income Bond to Provide for old age 


New and Improved forms of Accident and Health 
Policies, thus completing the circle of protection 
against the hazards of Life, Actident, and Disease 


THE EQUITABLE LIFE ASSURANCE SOCIETY of the UNITED STATES 


W. A. DAY, President 
120 BROADWAY - 


- NEW YORK 
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THE EASTERN 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President and Editor; 
W. L. Hadley, Secretary and Business 
Manager; W. E, Schram, Associate 
Editor. The address of the officers is 
the office of this newspaper. Telephone 
2497 John. 

Subscription Price $3.00 a year. Single 
copies, 25 cents. 

Entered as second-class matter April 
5, 1907, at the Post Office of New York, 
N. Fu under the act of Congress of 
March 3, 1879. 








NEW JERSEY FIRE AGENTS 

The annual meeting of the Under- 
writers’ Association of New Jersey 
held in Newark last week was way 
above the average and serves as a good 
example of what can be done at these 
meetings to interest local agents, The 
principal agents in the state belong to 
take a great interest 
in .it; and feel conventions are 
good from them, Considerable space 
in The Eastern Underwriter this week 
is given to an account of this meeting 
and can be read by agents in cther 
states to their advantage. 


this association; 


$2,500 MINIMUM LIMIT 

The Equitable Life Assurance Society 
informed agents that they should fix 
in their mind $2,500 as a minimum ap- 
plication. If all companies do this, it 
would mean a tremendous increase in 
the volume of business. In nearly 
every case it is just as easy to write 
$2,500 as it is a smaller amount, and 
agents should keep their minds fixed 
on the higher figure. 


NOT A JOKE 

At the meeting this week of the Life 
Underwriters’ Association of New 
York, a statement was made that the 
court made a joke out of the local re- 
bating cases by imposing a very small 
fine. It was the speaker’s thought that 
a small fine would not be a deterrent. 
The man who made that statement 
knows very little of human nature. It 
is the daily paper publicity which pil- 
lories defendants as law-breakers that 
will stop the evil. Some men in the 
wholesale’ district could be fined 
$100,000, and it would not worry them 
as much as a two-line paragraph in- 
forming the world that the courts had 
found them guilty of an offense against 
the statutes. 





Institute to Incorporate 
The Insurance Institute of America 
is to be incorporated. C. W. Bailey, 
president of the American in Newark, 
is chairman of the general committee 
on incorporation. 


Fred J. Myers, of Myers & Stell, Inc., 
agents at Newark, is in Camden, S. C. 


Offices Rushed With 


Railroad Business 


‘BROKERS FILING SCHEDULES 





Belief That, Aside From Rolling 
Stock, Properties in Fairly 
Good Condition 


companies which in the days 
government administration of 
railroads did a large business in that 


lire 


before 


line, have taken on renewed activity 
in their railroad departments, and some 
of them are swamped with business. 


The to the old 
schedule system on the assumption that 
nothing can now stop the enactment 
of the pending railroad legislation in 
Washington. Director General of Rail- 
roads Hines has given instructions for 
the closing of all regional directors’ 
offices March 1. 

Fire brokers are presenting their 
railioad schedules and the belief is that 
railroad properties generally have not 
changed much as to fire hazard. ‘Dur- 
ing the period of government adminis- 
tration many inspectors were put on 
where the roads had heretofore de- 
pended largely upon the insurance in- 
terests for inspection. Some of the 
roads already had adequate inspection 
departments, but others had not. While 
equipment and rolling stock is believed 
to have deteriorated materially, sta- 
tions, depots and other building risks 
are believed to be in fairly good con- 
dition. The brokers handling most of 
the railroad business are Marsh & 
McLennan, Frank & Du Bois, Smythe, 
Sanford & Gerard, and Johnson & 
Higgins. 


rouds are going back 


CHIEF CAUSE OF FIRE 


it is Electricity, Says Charles H. 
Lum, Assistant Manager of 
National Board 





Charles H. Lum, assistant head of 
the Actuarial Bureau of the National 
Board of Fire Underwriters, told the 
fire marshals assembled in New York 
last week that electricity is now the 
chief cause of fire in the United States. 
Mr. Lum gives the losses on property 
by this cause as $11,000,000 in 1915 and 
$20,700,000 in 1918. He said that 78 
per. cent of these fires are chargeable 
to carelessness. 

In California, he pointed out the 
custom of using electric lamps upon 
extension cords for bed warming pur- 
poses, thereby causing many fires. Ap- 
parently the practice is confined chiefly 
to California. Mr. Lum suggested that 
much good might be done if children 
were educated in electrical fire hazards. 





John G. Haas of the legal department 
of the Travelers has been appointed 
head of the legal and claim depart- 
ments of the Norwich Union Indemnity 
Company with the titles of attorney and 
superintendent. 





Mrs. William G. Creveling, of Wash- 
ington, N. J., was the only woman at 
the meeting of the New Jersey Associa- 
tion of Underwriters, in Newark, last 
week. When Mr. Creveling died Mrs. 
Creveling, who is an elderly woman but 
full of energy, took up the work and is 
carrying it on successfully. Secretary 
Calvert spoke particularly of the pleas- 
ure it afforded the members to have 
Mrs, Creveling attend the meeting, and 
hoped she would continue to do so. 





Jean M. Legris, actuary of the South- 
eastern Life Insurance Company of 
Greenville, S. C., has been appointed 
actuary for the insurance department of 
Rhode Island and will take charge of 
the State’s Actuarial Bureau on Febru- 
ary ist. Mr. Legris will still be re- 
tained as the consulting actuary for the 
Southeastern. 














THE HUMAN SIDE OF INSURANCE 

















WILLIAM J. GRAHAM 


William J. Graham has been ad- 
vanced from third vice-president to 
second vice-president of the Equitable 
Life Assurance Society, and Robert 
Henderson has been appointed second 
vice-president and actuary. 

Mr. Graham is a Fellow of the Actu- 
arial Society; a Fellow of the Casualty 
Actuarial and Statistical Society; a 
member of the American Mathematical 
Society, and the author of that enter- 
taining and instructive book, “The Ro- 
mance of Life Insurance.” He has 
valuable work on a committee ap- 
pointed by insurance commissioners to 
study life insurance conditions abroad; 
has been the vice-president and actuary 
of a life insurance company in the 
West, and at one time had supervision 
of the Equitable’s agencies in the Cen- 
tral States. But he is best known as 
the superintendent of the _ society’s 
group insurance department He has 
the reputation not only of being the 
best seller of group insurance but one 
of the most expert all-around salesman 
in the insurance business. On January 
1, 1912, he was appointed superin- 
tendent of the group, home purchase 
and monthly premiums department, 
and on May 1, 1918, was appointed 
third vice-president of the society 





Robert Henderson, the actuary of the 
Equitable, is a Canadian by birth. He 
graduated from the University of To- 
ronto in 1891, acting as instructor in 
mathematics in that institution for 
some time following his graduation. 
He became a Fellow of the Institute of 
Actuaries of Great Britain in 1896 and 
of the Actuarial Society of America in 
1902. After five years’ experience in 
the Canadian Insurance Department he 
entered the service of the Equitable in 
1897, and was appointed actuary in 
1911. He has charge of the actuarial 
department of the society and all spe- 
cial work in connection therewith. He 
audits the insurance portion of the an- 
nual statements, and under his direc- 
tion premiums, reserves, dividends and 
surrender values are computed. He 
has been an active contributor to the 
publications of the Actuarial Society 
and of the Institute of Actuaries, and 
has written various scientific books and 
papers. He has held the position of 
secretary and vice-president of the 
Actuarial Society and been a ember 
of important special committees deal- 
ing with war problems. He has also 
been active in connection with the im- 





WHITE 


Py. OC. 


Frederick C. White, new vice-presi- 
dent of the Hartford Fire Insurance 
Company, has had a career. which 
should prove inspirational to those able, 
conscientious men who have had their 
training in the technical and associa- 
tion end of fire insurance, so many of 
whom grow discouraged because they 
often feel that their way to the higher 
positions in underwriting is blocked. 
for a great many years Mr. White was 
what is known as an association man. 
His early experience was with the Buf- 
falo Board, where he worked his way 
up to be chief engineer. When he 
went with the Middle Department, he 
also became chief engineer. As an 
association man, he tackled every job 
as if it were to be his lifetime work, 
and that he was successful in each was 
no surprise to those who knew him. 
After he got with the company, his 
thorough ground work with the asso- 
ciations proved of immense value. 





W. B. Clark, president of the Aetna, 
left Hartford last week for the Pacific 
Coast, where he will visit Coronado 
Beach, famous winter resort, and then 
consult agents at the San Francisco 
branch. He will also visit agents in 
Los Angeles and other cities and will 
probably arrive in Hartford about April 
1. Vice-president W. F. Whittlesey, in 
charge of the Aetna marine depart- 
ment, is also on the Pacific Coast. 





John R. Hanmer, who was born in 
Burnside and who spent his early man- 
hood in this city, has been made pres- 
ident of the Bankers Insurance Com- 
pany of Boston, according to an an- 
nouncement made by relatives in Burn- 
side. Going to Boston thirty-four years 
ago, he went into the hardware busi- 
ness and later became an insurance 
man. He is a general agent for the 
New England states of the credit de- 
partment of the London Guaranty & 
Accident Company of London. 





Charles Lyman Case, manager of the 
London Assurance, spent last week at 
the Chalfonte in Atlantic City. 


provement in pension fund methods in 
this country, having been appointed 
with two other prominent actuaries by 
the Actuarial Society to advise the 
Pension Fund Commission of the City 
of New York in the reorganization of 
the city’s various pension funds, and 
has acted as actuarial adviser to the 
Church Pension Fund of the Episcopal 
Church. 
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Present Status of 
First Reinsurance 


STOCK SYNDICATE COMPLETED 


Seven Companies Take Large 
Blocks of Stock; Subscription 
at $175 a Share 


The First Re-insurance Company of 
Hartford has apparently been saved 
from liquidation by the completion of 
the syndicate and the oversubscribing 
of the stock. Seven Hartford insur- 
ance companies have taken a promi- 
nent part in the syndicate taking over 
large blocks of the company’s stock. 
They are the Hartford, Aetna Fire, 
Aetna Life, Automobile, Aetna Cas- 
ualty and Surety, Phonex Mutual Life 
and the Connecticut General. Besides 
these Hartford companies, the Security 
of New Haven has also subscribed for 
some of the stock. 

Three of the Hartford companies that 
subscribed to the stock are represented 
on the board of directors of the Re- 
insurance Company: the Hartford Fire 
by President Richard M. Bissell, the 
Connecticut General by President 
Robert W. Huntington, Jr., and the 
Phoenix Mutual by Vice-president 
Archibald A. Welch. 

The next step after the syndicate has 
been definitely determined upon and 
the number of shares alloted and the 
subscriptions are in physical posses- 
sion of the officers will be the presen- 
tation of the case to the Alien Prop- 
erty Custodian in Washington. It is 
believed he will accept the offer made 
by the syndicate of $788,375 or about 
$175 a share for the stock by an ex- 
ecutive order and that no auction will 
be necessary. It is pointed out that 
liquidation of the company, especially 
of its life treaties, would be expensive 
and delayed over a term of years; that 
the dissolution of the company would 
result in a loss to the stockholders, 
and that the Re-insurance Company 
under proper management can be of 
real value to American insurance com- 
panies. 

Because of the stipulation made that 
the Security Trust Company as syndi- 
cate manager retain 2,501 shares (a 
majority) of the stock in trust for a 
period of years, it is believed that it 
will meet with the approval of the 
property custodian, as it will secure 
American management for that period. 
All the directors, according to the 
stipulations, shall be American citizens, 
and the syndicate manager shall col- 
lect all dividends on stock held by it 
in trust and pay them over to the hold- 
ers of the trust certificates in accord- 
ance with their respective holdings, 
and that all taxes due to the state shall 
be paid when due by the corporation. 























THE 
MARINE AND FIRE 
INSURANCE COMPANY, Limited 


Harrison Heads 
Theft | Committee 


NEW CONFERENCE AUXILIARY 


Nation-wide Campaign Against 
Automobile Stealing Under 
Way by Underwriters 








John M. Harrison, of Atlanta, has 
been chosen secretary of the National 
Theft Committee, a new auxiliary of 
the National Automobile Underwriters’ 
Conference. Mr. Harrison is at present 
secretary of the Southern Conference 
and manager of the Automobile Under- 
writers’ Detective Bureau, Southern 
Division. He will have his headquar- 
ters in Atlanta until the work is thor- 
oughly organized. 

Mr. Harrison has had long experi- 
ence in the insurance business and has 
made an enviable record in his present 
position. He will enter upon his duties 
as soon as a successor is secured to 
relieve him in Atlanta. The fine show- 
ing he has made in the field covered 
by the Southern Bureau has attracted 
attention and elicited praise. 

Besides its close affiliation with the 
insurance interests the National Theft 
Committee will seek to co-operate in 
the theft prevention plans of the Na- 
tional Automobile Chamber of Com- 
merce, the National Automobile Deal- 
ers’ and Manufacturers’ Associations, 
automobile clubs and other similar or- 
ganizations. 

The work of the National Theft 
Committee is not intended to conflict 
in any way with the present sectional 
organizations. On the contrary, it is 
hoped that a closer co-operation be- 
tween the sectional bureaus will be 
accomplished and that a more inten- 
sive campaign can be waged to secure 
the enactment of proper laws to mini- 
mize the crime of auto. stealing. 
Through the co-ordination of effort, 
also, it will be possible to obtain a 
stricter enforcement of existing laws 
against the theft of cars. 

toodwin Beach & Co., the brokerage 
concern which, it will be remembered, 
bid in the Re-insurance Company stock 
for $785,000 last summer, and later 
withdrew because of severe govern- 
ment regulations, has offered to take 
any part of the company’s stock not 
otherwise subscribed by the syndicate, 
thus insuring the successful comple- 
tion of the syndicate. 

At this weeks’ meeting there will be 
nothing left for the stockholders to do 
but to accept the syndicate and vote 
against the dissolution of the company. 
If this is done, the Alien Property Cus- 
todian will undoubtedly accept the 
syndicate and the company will be 
saved. 
















UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 


80 MAIDEN LANE, 


NEW YORK 






p> — THE AUTOMOBILE 


INSURANCE COMPANY 
OF HARTFORD, CONN. 


MORGAN G. BULKELBY, President 
CASH CAPITAL 


$2,000,000.00 
$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,38 2,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 
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FIRE MARINB WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
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FLOATERS LEASEHOLD INLAND TRANSPORTATION 
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AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 


New Jersey Insurance Co. of Newark 


ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 63-64-65 


BROQKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Cx 
United British Ins. Co., L#d. of London 
‘New Jersey Ins. Co. of New Jersey 


Detroit F. & M. Ins. Co, of Mich. 
Employers’ Lia, Assce. Corp. of Londot 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6870-6871-6872 
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New Jersey To Have 
Large Organization 


MOFFATT GIVEN RE-ELECTION 





Underwriters’ Association Mem- 
bers Raise Fund for Paid Sec- 
retary; New Era Entered 





Having fully determined to engage a 
capable paid secretary and treasurer, 
to build up the organization in every 


county, the New Jersey Association of 
Underwriters proceeded to make pro- 
vision for handling the financial fea- 
ture of this departure, at its annual 
meeting in Newark last week. The 
New Jersey Association is one of the 
best in the country. 

As the association has not the money 
in hand to provide for this added ex- 
pense, it took a long step forward, and 
on motion of W. M. Dickinson, Tren- 
ton, the members present proceeded to 
underwrite the amount needed. The 
Schlesinger office started it off with 
$100 and was followed by James Ran- 
son, Fred J. Cox, Tom Moffatt, John H. 
Ward, O’Gorman & Young, and then 
the underwriting became general, s0 
that $2,350 was pledged. This money, 
it should be understood, has not been 
actually given to pay the state man- 
ager and assistant secretary. It is 
pledged as an assurance to the officers 
that if by any chance the necessary 
amount, some $5,000 or $6,000, is not 
received from the members at the time 
needed, it will be supplied by the mem- 
bers who acted as underwriters last 
Thursday. Not one of those who sub- 
scribed believes that he will ever be 
called upon for one penny. ‘They all 
feel assured that the membership will 
be so increased and the dues read- 
justed so that all the money needed 
will come in the ordinary way. 

Whoever takes the position of assist- 
ant secretary will have an important 
position, one in which it will be pos- 
sible for him to make himself known 
throughout the state. In fact, the asso- 
ciation managers believe that it will be 
necessary to frequently engage a new 
man for this work, as any who are suc- 
cessful in building up the organization 
and become thoroughly familiar with 
all the details of the business in the 
state will be eagerly sought for more 
important positions with insurance 
companies. 

Officers Selected 

The choice of officers resulted in the 
re-election of T. C. Moffatt as presi- 
dent. The new vice-president is Ira P. 
Sharp, Vineland; secretary-treasurer, 
S. H. Calvert, Asbury Park. Executive 
committee: William A. Feunce, Atlan- 
tic City; Frank B. Heller, Newark; V. 
R. Schenck, Jersey City; H. G. Evans, 
Camden. 

The nominating committee was com- 
posed of H. G. Evans, A. W. Hicks, 
James Ransom, Robert Murray and 
Frank B. Heller. 

President Moffatt did not seem much 
pleased over assuming leadership, but 
he is as loyal as ever. While appre- 
ciating the honor, he feels that he has 
been in harness long enough; two 
years already served as president, sev- 
eral years prior to that as secretary 
and some thirteen years of activity in 
the association. 

One member of the nominating com- 
mittee endeavored to explain that the 
committee had too short a time in 
which to procure a slate and offered a 
motion that hereafter the nominating 
committee be chosen at the midyear 
meeting, in order that it may have 
plenty of time to prepare a slate. This 
method would relieve a man who had 
served long and faithfully and wished 
to retire in favor of someone else. Sec- 
retary P. W. Limouze was urgently re- 
quested to serve another term as sec- 
retary-treasurer, but he declined. 

The association now has 410 paid 
members. It may be necessary to 


change the graded commission sched- 
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NEW YORK 
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ule of dues in order to provide the 
money necessary to engage a _ paid 
secretary and manager. 
Apportionment of Dues 

Up to date, 114 out of the total mem- 
bership of 409 have classified them- 
selves for assessment of dues as pre- 
scribed under the graded rating plan. 
The record shows that about 4 per cent 
will pay $35 a year, 4 per cent $30, 5 
per cent $25, 10 per cent $15, and the 


-remainder $5. 


It is thought that a good many mem- 
bers do not fully understand the 
graded dues proposition. While they 
were asked to classify themselves and 
send checks for the amounts they be- 
lieve themselves owing, a great many 
are not doing so, but are instead wait- 
ing for the association to send them 
bills. 

One estimate by the officers is that 
the average dues will be about $10 and 
that this is rather low to carry out the 
now well laid and extenisve plans of 
the association. From $3,500 to $4,000 
is needed to guarantee the payment of 
the state manager’s salary and ex- 
penses, as planned. 

The paid secretary idea is gaining 
favor rapidly. New York, Connecticut 
and Pennsylvania are considering the 
same thing. 


Will Go On Its Own 

It had been suggested that New Jer- 
sey might combine with New York in 
employing a paid secretary, but con- 
sensus was that this would be unwise. 
New Jersey is one of the most impor- 
tant insurance states in the country 
and there is plenty of work for a man 
to do in that state without going else- 
where. Roger Murray spoke for going 
it alone and he received vigorous ap- 


plause. He said that the kind of man 
the association proposes employing 
will reduce the individual cost by 


largely increasing the membership. 

Secretary Limouze reported forty- 
seven new members during 1919 and a 
small balance in the treasury. 

Charles ‘C, Pilgrim, chairman of the 
New Jersey senate committee on insur- 
ance, made an address at the dinner 
in which he warned against the ten- 
dency toward paternalism in govern- 
ment. He told the insurance men to 
take more interest in politics and to 
accept public office, for they are of the 
class that should be well represented 
in legislative bodies 


Seek Fire Marshal 
One of the highly interesting features 


of the New Jersey Underwriters’ Asso- 
ciation meeting was a talk and motion 
picture exhibition given by George H. 
Nettleton, fire marshal of Minnesota 
and secretary of the Fire Marshals’ 
Association of North America, 

New Jersey is one of the few states 
that has no fire marshal and when this 
was brought to the attention of the 
members it was plain to sé¢e that they 
considered such an official necessary 
to the general welfare. 

Mr. Nettleton told of the extensive 
and successful work being done in Min- 
nesota to keep down fire losses. The 
marshals get 100 per cent co-operation 
from the Minnesota State Association 
and all work hand in hand. 

The New Jersey men were told that, 
in the absence of a state fire marshal, 
they could keep down the loss by arson 
if they and their companies would seri- 
ously consider the subject of over- 
insurance. “This,” said Mr. Nettleton, 
“is one of the worst sources of arson. 
Make it unprofitable for the low class 
of insurers to get overinsurance and 
there will be fewer arson cases.” 

In Minnesota there is a state college 
to teach fire prevention and the fire- 
men throughout the state attend this 
college and are instructed in every 
phase of the work of saving property 
and life. All the 500,000 school chil- 
dren of Minnesota are taught fire pre- 
vention and protection by over 20,000 
school teachers. 

New Jersey agents were urged to do 
everything possible to get a fire mar- 


shal for the state and to secure 
through legislation means to reduce 
fire waste. This legislation should 


have in view the ultimate object of 
making it a crime to have a fire. In 
Minnesota the fire loss has been re- 
duced enormously through the exten- 
sive work that has been done there. 


President Moffatt Talks 


In his opening talk President Moffatt 
said, in part: 

“Probably every agent here enjoys a 
larger net income than he did five 
years ago. Each year most of us ad- 
vance, and while our rate of commis- 
sion remains the same, new business 
takes the place of the old, new forms of 
coverage are being sold, and so in spite 
of all we go ahead. Mutual competi- 
tion is keen. Now reciprocals are try- 
ing to enter the field, but somehow the 
progressive agent gets there. Years 
ago we had no automobile insurance. 
To-day it’s a large payer. Burglary 


insurance is becoming quite fashion- 
able, and as an occasional fad riot and 
civil commotion adds to our pocket- 
book. 

“Our best asset, however, is our 
brains, and our ability to use them for 
the service of our customer. There is 
no reason why the local business 
should not be controlled and placed by 
the local man. He has every natural 
advantage if he will use it. But, like 
most things, insurance has to be sold— 
that is, it can be sold. How many 
agents are satisfied just to supply the 
demands made of them for protection 
instead of going forth and selling it. 
When the New York broker or the up- 
to-date agent with some engineering 
organization and experience sells your 
customer insurance and gives, at usu- 
ally a lower rate, that service which 
he never knew existed, and to which 
he is entitled, how long will business 
gravitate to the old-fashioned agent? 
You must give service to the insuring 
public or be dropped by the wayside. 
In cities where a large part of the 
business is controlled by brokers who 
are really agents representing all com- 


panies in every territory, the local 
agent must give them prompt and 
efficient service to attract that 
business.” 





INTERPRETS TAX 
Letters from Comptroller Travis 
About Renewal Commissions 
Sent to a Company 





In reference to the New York State 
Income Tax return for year 1919 there 
is quoted below important rulings au- 
thorized for publication and signed by 
Eugene M. Travis, Comptroller of the 
State of New York, dated December 3rd 
and 17th, 1919. respectively. 

Letter No. 1 

“Renewal commissions on_ policies 
written prior to January 1st, 1919, do 
not constitute taxable income to the 
recipient whether he be a resident or 
a non-resident of the State of New 
York.” 

Letter No. 2 


“T am in receipt of your letter of 
December 15, referring to our letter 
addressed to.......... and inquiring if 


our ruling that renewal commissions on 
policies written prior to January 1, 1919, 
do not constitute taxable incomes, ap- 
plies also to personal accident and 
health contracts or only life insurance 
contracts. 

“In reply I beg to advise that where 
such contracts written prior to 1919 
are for a definite term and the renewal 
commission is based upon the produc- 
ing of a new contract in 1919 upon the 
expiration of the old, such renewal com- 
mission is taxable. But where the re- 
newal commission is upon the original 
contract purely, whether the contract 
be life, accident or health, such com- 
mission is held to be compensation 
earned at the time the original con- 
tract was written, the test being the 
time when the services for which the 
commission is paid were actually ren- 
dered.” 





Corroon-Duffey Buy 

By the acquisition of the Wyllys 
Building, 92 William Street, New York, 
R. A. Corroon and T. A. Duffey get one 
of the most serviceable office buildings 
downtown. It is in a part of the insur- 
ance district that is improving all the 
time. The building will be used to 
house the various Corroon-Duffey inter- 
ests, the more important of which are 
the American Equitable, Equitable Un- 
derwriters, Knickerbocker Fire and the 
Central Fire Office. 





Albert Berg Dead 

Albert Berg, president of the Great 
Northern (fire) of St. Paul, Minn., and 
well known in insurance circles in the 
Northwest, died at his home there last 
week of pneumonia. He had served as 
secretary of state of Minnesota and 
had been prominent politically in that 
state, 
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Cox Asks About 
Disappearing Lines 
WANTS LIGHT ON SUBJECT 





Agents Not Against Legitimate 
Brokerage Competition, But 
Want Square Deal 





“Lines are disappearing in a most 
mysterious fashiqgn every day,” said 
President Fred J. Cox, of the National 
Association of Insurance Agents, ad- 
dressing the New Jersey Association 
of Underwriters at its banquet in 


Newark. 
“An agent has handled a risk for 
years. Everybody seems satisfied. 


Suddenly, he is notified that the assured 
does not desire to renew the business. 
Later, he finds that the assured is still 
carrying insurance. Now who gets the 
business, and how is it written, and is 
there any violation of the law? And 
is any of the line carried by one of 
our co-operating companies? Now these 
are facts we want to know and we are 
entitled to know. And it is going to 
be the business of the National Asso- 
ciation to find out.” 

Mr. Cox then entered into a compre- 
hensive discussion of the relation be- 
tween the agent and the assured and 
the broker and the assured. He wanted 
it understood that it is not the aim of 
the association to eliminate the legiti- 
mate broker, but only that the cards 
shall be on the table and that the agent 
must get a square deal. 

“In many cases when lines are lost 
the agent is to blame,” continued Mr. 
Cox. “If the assurred gets better service 
out of town than he does from his own 
local agent, there is no complaint com- 
ing. As business has grown larger and 
concerns have added more plants in 
other localities, they showed a natural 
desire to have one insurance firm han- 
dle the whole line. 


Little Left for Agent 

“Because men wish to make their 
living as insurance brokers, which they 
have a perfect right to do, we have no 
right to say or think that they should 
not be in this business. But this situa- 
tion interests us because the dominance 
of the broker theory may exterminate 
the agent theory. Even if it does not 
eliminate us it may cause such a change 
in the method of doing business that 
the local agent’s profit may be reduced 
to a fraction of what it is now. 

“How did this situation come about? 
The broker’s volume of premiums, that 
is the big broker, such as we meet with 
in New York and other large cities, 
forces the companies to write risks 
often not in accordance with rates, 
rules, commission regulations and due 
regard for the rights of the resident 
agent. 

“Even if the agents give as good ser- 
vice as the broker the agents may still 
lose out because of the pressure the 
broker can bring to bear upon the com- 
panies. We are likely to be left with 
nothing but a few dwelling risks and 
the like 


What to Do 

“As to what we should do: Waste 
no time deploring the broker’s exist- 
ence or hammering him as such. We 
all, as members of our insurance or- 
ganizations, must look facts in the face 
and equip ourselves to render the same 
service to the assured as the broker 
does. 

“It is the duty of the National Asso- 
ciation to show up the unfair things the 
broker induces companies to do by his 
power of massed premiums, which 
would lose the risk to the agent even 
if he were rendering the same service 
as the broker. These abuses include, 
general cover policies which violate 
the resident agent laws. These policies 
are written through no agent at all and 
the agent never gets any commission on 
them. He never knows where or how 

















the policies are written and carried 
without regard to tariff. 
Pool Abuses Blocked 

“Certain large corporations, having 
plants in different parts of the coun- 
try, have their own insurance depart- 
ments. They get a broker’s license for 
one of their own employes in each state 
where their plants are, and through 
these men place their lines direct in 
New York or Chicago with companies 
who never send the risk to their agents. 
The policies are countersigned by a 
home office clerk. 

“Pools are a variation of this kind of 
thing. The Ford line, as originally 
planned, was one. These are the things 
that are undermining the American 
Agency System and our members 
should be educated to understand 
where they are leading us. We may be 
able to prevent the companies from 
too readily accepting these schemes, 
for they are killing the agents’ busi- 
ness. 


“The Association members have done 
good work in showing up the Ford deal 
and the cotton seed oil pool. We must 
now work to uphold resident agent 
laws, for this brings to our aid the in- 
surance commissioners and is the thorn 
in the flesh of the broker. Without the 
resident agent laws we would be much 
worse off than we are.” 


To Educate Children 

The New Jersey Association of Un- 
derwriters adopted a resolution strongly 
endorsing the effort of the New Jersey 
State Chamber of Commerce to bring 
about legislation making fire preven- 
tion education compulsory in_ the 
schools and to make an appropriation 
for that purpose, 

B. D. Prince has been appointed Phil- 
adelphia representative of the Liberty 
Fire Insurance Company, of St. Louis, 
Mo. 

















Cash Capital—One Million Dollars 
HOME OFFICE: 


“America Fore” 


AMERICA IS LOYAL- 


In peace as in war the American is loyal to the United States 
LoyaltyWeek gives everyone the opportunity to ponder upon the 
duties of good citizenship, to reaffirm to himself his. unflagging 
loyalty and to resolve his faith in the continuance for all time of 
the stern and lofty principles upon which this Nation was founded. 


Adherence to American principles and American institutions 
is the corner-stone of true loyalty 
is and always will be the moving force toward justice and progress. 
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80 Maiden Lane, NEW YORK 207 W. Jackson Blvd., CHICAGO Insurance Exchange Bidg., SAN FRANCISCO 
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Donaldson Gives Rapid 
Fire Talk in Newark 


REDUCING AGENTS’ LICENSES 


Declares Insurance Men Must 
Place Business in Strong Po- 
sition by Good Practices 


While working to improve the Penn- 
sylvania insurance department Com- 
missioner Thomas B. Donaldson gets 
lots of amusement out of the job. He 
finds it in everything that comes into 
his office, apparently, and when he 
speaks at dinners, like that of the New 
Jersey Association of Underwriters, he 
passes it along. He has a way of col- 
lecting all the odd letters he receives. 
Some of them are a scream, while oth- 
ers are deeply pathetic. 

In Newark last week he furnished no 
small part of the entertainment, Don- 
aldson is a fun maker no matter what 
he is talking about. He can’t help it. 
He talks about 300 words a minute and 
keeps right on going. 

Last Thursday he told amusing as 
well as serious details of the experi- 
ences he is having with closing up all 
sorts of crooked insurance schemes in 
Pennsylvania, hampered as he is by 
poor laws. Pennsylvania has been one 
of the worst states in this respect. 

Says Brokers Bluff 

Referring to the broker, he said that 
very often that individual makes peo- 
ple believe that he gives service the 
agent does not give, but which the 
broker himself does not render. It’s 
simply a matter of putting one over on 
the assured. 

He said the insurance business is 
more on the defensive than any other, 
but that it need not be so. There 
should be an open door attitude and 
everybody engaged in the business 
should see to it that it is placed be- 
yond criticism. 


Cutting Down Licenses 

Company men should get out more 
in the field and study the needs of the 
public and the agent. Commissioner 
Donaldson likes to talk to agents bet- 
ter than company men. He says he 
learns more from the agents. He has 
said on various occasions that the com- 
pany men, many of them, are thinking 
in the past because they do not get 
out enough. He caused some amuse- 
ment by saying that the average com- 
pany president should be taken away 
from his desk at intervals and be re- 
quired to visit agents throughout the 
country, particularly in smaller towns. 

The Pennsylvania Department is sift- 
ing through 87,000 agents’ and brokers’ 
licenses. New applicants are being ex- 
amined personally. The questionnaire 
they must execute bothers many of 
them and the number of licenses in 
Pennsylvania is going to be heavily re 
duced. An agent who cannot tell how 
many risks he wrote last year or what 
his premium or commission income is, 
loses out. Donaldson is lopping the 
heads off right and left among the part 
timers and others who play no impor- 
tant part in the business except to 
make it hard for those who really wish 
to make it their life work 


National Liberty Locates 

The National Liberty has secured a 
long lease of two floors in the Buckley- 
Newhall Building, now nearing comple- 
tion at Sixth Avenue and Forty-first 
Street. It faces Bryan Park. The Na- 
tional Liberty recently sold its building 
at William and Cedar Streets. 


Just what started the daily newspa 
pers throwing scares into the public 
about automobile rate advances is not 
clear. A mutual man has been blamed 
for it on the theory that he hoped to 
get a line on the situation by drawing 
the Conference into a denial of the 
newspaper stories, 
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New Jersey Men Enjoy 
Auto Selling Contest 


CALVERT WINS MOFFATT PRIZE 





J. H. Ward, Prospective Buyer, 
Worries Dickinson, Faulhaber 
and Vauridel 





W. M. Dickinson, 8. H. Calvert, Louis 
Faulhaber and H J. Vauridel entered 
the automobile selling contest for the 
prize offered by President Moffatt of 
the New Jersey. Association of Under- 
writers at its annual convention in 
Newark last week. Calvert was the 
winner and John H. Ward the pros- 
pective customer. He proved a tough 
proposition for them, as they had only 
five minutes in which to work. Dick- 
ison was the first one to try. The con- 
versation ran: 

“Good morning, Mr. Ward! I came 
to talk to you about some insurance for 
your new car.” 

“Oh, yes! Come right around here 
and sit down.” 

“You are going to carry insurance, I 
suppose?” 

“Well, is it customary to have all 
this insurance you speak of?” 

“Why, yes! Don’t you wish to be 
insured?” 


SINNAMON 


LONG EXPERIENCE = LARGE I 
Welded 


“Well, I drive the car myself and I 
have an expert chauffeur. What kind 
of policy are you referring to?” 

“I mean full coverage. I expected 
you’d probably tell me something about 
not wanting any policy, but I guess 
you don’t know what these policies 
are.” 

“IT don’t know anything about it.” 
(Explains different forms.) 

“Now as to fire, I keep my car in 
my own garage and I don’t leave it 
around anywhere on the street where 
it would likely be stolen. I have it 
pretty well under my eye all of the 
time.” 

“Why cars burn in garages just as 
well as other places. Besides, there 
will be times when it will be in other 
garages for repairs, cleaning, etc. You 
could have your car stolen in five min- 
utes after you left it on the street to 
go into a restaurant, to buy a soda, 
opera tickets, or any little thing like 
that. You haven’t any idea of the 
thousands of thefts in one large city 
in a year. But the biggest thing is the 
liability feature.” (Explains liability, 
property damage, use and occupancy 
and collision forms.) 

“Juries give enormous verdicts now, 
Mr. Ward, and you might be seriously 
embarrassed by a judgment.” 


“But suppose I didn’t have anything 
they could levy on. Would your com- 
pany become financially responsible 
for me?” 


“Yes, it would. There used to be 
some question about that, but now it’s 
settled, and the company would have 
to pay whether or not you did.” 

“Well, you shan’t be able to pass 
the examination.” 

“Well, if I can’t, my wife tells me 
she can get a license through some 
dealer without taking any examina- 
tion.” 

“Time’s up,” called the referee, and 
Dickinson came down from the plat- 
form declaring that nobody could sell 
a man like Ward an automobile policy 
in five minutes 


S. H. Calvert 

S. H. Calvert tackled Ward next. He 
started with “ Good morning, Mr. 
Ward!” and didn’t wait to be asked to 
sit down. They shook hands. 

“IT congratulate you on your new 
Marmon. Saw it on the street; friend 
told me it belonged to Ward. How 
about carrying insurance on that?” 

“I understand it’s very expensive; I 
don’t see the return in it.” 

“You paid $4,000 for something you 
value highly and you ought to either 
insure it or get rid of it.” 

“T have been thinking I could just as 
well carry my own insurance. Put 
aside a certain amount each month and 
each year to take care of any loss . Of 
course, I’d take some changes at the 
start, but then everything’s a chance, 
you know that.” 

“Oh yes, I know, it’s not so bad in 


“The Great Fire Insurance Company of the World” 
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the case of fire or theft because you 
know just what your loss would be, 
but in case you injure somebody else, 
there’s no telling what your loss would 
be. It might be $50,000.” 

“I don’t see how I’m going to hurt 
anybody much. I intend to drive this 
car myself and I don’t intend to drive 
fast. The fact that I have a Marmon 
is a guarantee of that. You know the 
Marmon car; thoroughly reliable, built 
for comfort, not for speed; will stand 
without locking, etc.” 

“That’s what they all say. Now, see 
here. You borrow money from the 
bank?” 

“Yes, when they let me have it.” 

“They don’t ask you about any con- 
tingent liabilities, do they?” 

“No. I suppose they never thought 
of that.” 

“Well, now, one automobile accident 
might put you out of business com- 
pletely. A man in your position in the 
community would be considered able to 
pay a large sum in case you should be 
so unfortunate as to kill or hurt some- 
body, even though it was the other per- 
son’s fault. Now, if you can, for a 
small fee each year, get a reliable in- 
surance company to take all responsi- 
bilities off your mind, isn’t it good 
business?” 

“How much will it cost?” 

“About $150.” 

“1 think, from what a friend told me, 
I can get lower rates than that.” 

“Sure you can! You can buy any- 
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thing cheap, if that’s the kind of goods 
you want . There’s only one kind of 
insurance so hazardous as liability to 
another for personal damage done. 
What I am offering you is absolutely 
dependable. My company’s financially 


Maryland Casualty 
May Enter Fire Field 














review of 1919 progress of the Mary- 
land Casualty and Maryland Assurance, 
of both of which companies he is the 
head, are of more than passing interest. 
Mr. Stone’s views were published in 
his home office paper, “The Budget.” 


insurance friends into the casualty and 
bonding fields may make it clearly ad- 
visable for us to enter the fire field, in 
which case it would be much more de- 
sirable to add to our present organiza- 
tion a department of fire and marine 





} as solid as an Alp, and I am telling JOHN T. STONE’S FORECAST He said in part: insurance rather than to launch a sub- 
’ you what I know after years of experi- “The trend toward a wider range _ sidiary fire and marine company. 
Y ence in the business.” President of Maryland Casualty 0d larger assortment of coverage has § This comment is made in “The Bal- 
} “Well, suppose your company should Thinks Wid d Multip! had two very signficant expressions timore Underwriter”: 
: go out of business, what would nks esprea ultipte during 1919, namely, the announcement “President Stone has had in mind for 
1 happen?” Coverage Is Coming by several large fire insurance mom- some years the organization of a large 
“Why, just the same thing as hap- panies of their purpose to engage in fire insurance company for Baltimore, 
3 pens with any other properly organized . In view of the increasing number of the casualty business through the _ but for various reasons the project has 
) stock company. It’s business is rein- fire companies sponsoring casualty medium of subsidiary companies, and not been pursued to a definite conclu- 
sured in another company, after ap- companies, and the fact that other rep- the advocacy during the December’ sion. In view of the situation as out- 
proval by the state insurance depart- resentatives of other fire companies meeting of the insurance commission- lined above, however, it appears not 
. ments.” have in contemplation the organization ers’ convention, by a number of mem- improbable that the Maryland Cas- 
“Well, I’ll take this under considera- of casualty companies, some remarks bers of that body, of such changes in walty, and possibly one or two other 
t tion. Good-bye, Mr. Calvert.” on the wisdom of casualty companies’ the laws of the states as would permit leading casualty companies, may con- 
Faulhaber and Vauridel entering the fire field, written by Presi- any one company, sufficiently capital- sider seriously the promotion of fire 
t When Louis Faulhaber came in the dent John T. Stone of the Maryland ized, to transact all classes of insur- insurance companies, and thus place 
% afternoon he was drafted to sell Ward Casualty Company, and printed in his ance. themselves upon a stronger footing in 
e a policy Faulhaber came up smiling —————— “The adoption of the latter proposal the matter of competition. President 
0 and with a rush. “Hello, John! a full cover policy on a percentage would place American companies on a_ Stone takes the logical view of the 
e What’s this new car stuff I hear? basis, arguing that for, say, 4 per cent competitive equality, as to scope of situation and there may be interesting 
4. What are you going to do about in- of the value of the car, he would re- coverage, with English companies and developments later on.’ 
r- surance?” lieve the owner of all liability, loss and would thus make it easier for them to a 
a ‘Don’t know as I want any.” responsibility for any damage he would avail of the opportunities for world- To Double Its Capital 
- “Well, you’d better leave that to me _ be likely to suffer. In other words, the wide business that are now offering. A special meeting of the stockhold- 
i- as you do everything else.” owner was underwriting himself against It would also simplify, without weak- ers of the National Union Fire Insur- 
d “I don’t know about this insurance; all these hazards for something like 4 ening, the transaction of the insurance ance Company, of Pittsburgh, has been 
what is it? (Explains policy.) per cent . Vauridel used large figures business in America At present the called for April 9 at 1:30 p. m., at the 
Ward stalled him along as he did the’ in describing possible verdicts for dam- precisely same result, by a cumbersome company’s office in the Chamber of 
rest until time was called. age and dwelt upon the disastrous re- and expensive route, is reached Commerce Building, to vote on a reso 
2, H. J. Vauridel, of Hoboken, tried it sult to the assured’s personal property through the identical ownership and _ lution adopted by the Board of Direc- 
next and brought out a line of talk that and his business if a judgment were management of two or more companies. tors to increase the company’s capital 
y- was new to some. He put the cost of given against him. It may be that the entrance of our fire from $1,000,000 to $2,000,000. 
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° d 0 ance man’s job is to know the goods he | - 
Large New Fiel $ pen has to sell. The vision of most agents Bis 
, M is confined to a few of the old stable A 
To L | lines. The field is rich in possibilities “TM. Lacdine FIRE ING ee A . | fi 
0 Live nsurance en for the sale of other and newer goods Phe Le ading FIRE INSURANCE Co. of Of 
erm that we have on the shelves ready when te 
WHERE MORE BUSINESS AWAITS _you call for them. is 
—_— “By far the greatest amount of what b 
R. P. Barbour Tells of Big Oppor- might be called side line business is on = 
> aes 4 the use and occupancy forms. I find it 
tunities at Hand; Use and convenient to think of a use and oc- 
Occupancy and Strike cupancy form as covering wholly for - 
losses from the time of the fire onward, 1 

How agents can surely and easily in- for profits or for expenses. 
crease their business and their income “The easiest way is to figure what A 
was, of course, a subject that interested the present rate of profit is over a oft 
members of the New Jersey Associa- period, say a year, and assume that it ali 
tion of Underwriters. It was well han- will be the same for some time to come. cit 
dled by Secretary Robert P. Barbour, Find out if the prospect has any in- is, 
of the North British & Mercantile at debtedness on bonds, or machinery on ler 
the meeting last week. He told the royalty, loans on which he is paying bo' 
agents: interest, etc. 

“The most important thing first to “Point out maintenance charges, such ma 
keep in mind is the enormous increase’ as telephone. Show the assured that clu 
in values. This is without doubt the in event of a fire he would have to keep Jer 
most prolific present source of increase his telephone, although he couldn’t do mit 
in business, any business, and that he would expect litt 

“It is evident to everybody that the to collect the cost of that service from = \ ; 
amounts of insurance carried for years the insurance company. He also de- ( ) » H | a> | Y ava a f bh) — * 
on property of various kinds is not pends on earnings to pay taxes. Then Li¢ UNC re re | s O er Vice “ 
sufficient now. It makes no matter consider the _ profits, fixed charges, ne 
whether it is stocks, buildings or house- amount he has under contract, arriv- LLosse Paid over $174 000.000 ide: 
hold goods. ing at, say $75,000. If he can show that > i e any 

“IT used to be a _ broker, although he would have earned that in a given fro! 
most of you didn’t know that. I was time covered by the policy, he can col- ove 
in a broker’s office for two weeks when lect it from the insurance company, kno 
I entered this business. But I had de- plus a pro rata amount for fixed eag 
termined to be a company man and | charges. He would lose only his trade “: 
was only in that office until I got a in the interim. oe rae (ye oe te , 9 pad (ea ac] Pracd aca a nae be ra =, 
place I was looking for with a com- “A present stumbling block in use and CHEE Se CREE SCELESELESES We. 
pany. At the end of two weeks I got it. occupancy insurance writing is over tig tant 

“Well, what started me talking about the maintenance charges. If agents ee - ~ <r ing 
that was, the other day I called up an would see that the assured, at the time ? $273 
old acquaintance whom I remember’ of taking the policy, makes a list of his 
from the time I was in that broker’s maintenance charges; a list of the men vers 
office. Just to show you how this in he knows he would have to keep in case 3 | tone 
creased value proposition works, I his business were interrupted and — aa ' 
asked this man, over the phone, if he makes an estimate of the amount he v. pe She Se le Se he oar 
shouldn’t have more insurance now would require to meet these various : > ry nan 
that values have increased so. He said: charges, this amount would be recog- ka = i ea ee so NATIONALUNION, ———————— told 
‘Why certainly I do, I’ve been trying to nized by the company in event of loss. ka S| Sine insueance Co 
get around to that for some time, but The clause that causes the trouble in geen € 
I've been buried in work. I don’t know arriving at this item is that in which a “a5. Se 
just what increase I should have, but occurs the line “for which they may be ra al that 
I really believe it should be 40 per cent. legally liable. This is a _ stumbling : = it is 
I ip tapi _ care of it for me. block in the present policy. lid tion Movement of vs ' - 
Glad you called.’ : ° alk 

“Now, that is just an _ illustration ug ee ond 4g York ay f th of Fire Under- ag this 
The business is there waiting for you. SO CAaheG BIG ‘ ' , 1 most su rt Kay ager 
Go after it. It’s your duty to do this, mate in 1918 — ate pce - $76, : writers Is worthy o e utmost s pport. — sm 
aside from anything you make out of 00, on which agents commissions peals vj thei 
it personally. See what an unenviable The NATIONAL UNION ap a “A 
position you would be in if an assured ky to American Agents, including its own a to di 
who has been trusting you for years to we : * It is 
look after his interests should have a BROKERS- representatives, to volunteer their $er- othe 
fire, only to find that he is much under . vices and lend their influence in help- abou 
insured. It’s his own fault, but he is Representative J popes oe pr 
going to blame you too. If you don’t eo f real S-E-R-V-L-C-E ing to stamp out the rnicious propa- < in e 
sell a man enough insurance you are 3 — (an eng Ha t 1 “C s~ Es anda of the radical element vd part 
not giving him service; you are posi —seage ny ger — oie os ~+ g Tra ° ~- tee 
tively neglecting him. ee ee ee, I orting th : h incipl of | boar 

Reduced Rate Clause Prov. Wash. - Northern - Agric. -G, Falls- n supporting e | princip es | “I 
“Another thing to be watched is all Niag.-Great Am.-Home. American Government and American | the | 
insurance on which there is the re ’ 7e és z rigct 2 poe 
. e | 
Dircres cogs adecen 6 enandens CLINTON J. AYRES e | institutions, every true citizen will do pe 
thus covered has increased in value, 70 Main Street his duty to the end that those wishin ae posit 
say 50 per cent, and the assured has SARANAC LAKE. N. Y fag ’ ” 3 | If th 
a bad fire, he is going to be stung. The 2 iat a | to harass business and impeach the g more 
insurance should be brought up or the ny . 
clause taken of, ran faith and worthy purposes of honest, | 

“Still another highly prolific source bag } industrious and loyal Americans will + 
of increased business is what is known ° 2 | ge : . * vs It’s 
as ‘side lines.’ It is even broader than National i iberty find the soil utterly unsuited to the Charl 
iirateln pipet mich esol = [INSURANCE COMPANY || © [ee tOM 2 eae © the? 
ered in the standard fire policy on sR 3 ee 5 mel | 
buildings and contents. OF AMERICA cock 

“For example, there is the building F ny aS as | od ao Fa ad a a vee Rae ae va affect 
itself, rents, rental values, advanced NEW YORK . SCLESLECECCCE CELE SEE the ¢ 
rents, ground rents, insurance on im- Assoc 
provements and betterments, use and Incorporated Under the Laws of the time 
occupancy, leasehold interest, frac- State of New York in 1859 large 
tional interest, life interest, undivided - of tt 
interest, reversionary interest, improve- Statement, January 1, 1919 Aside 
ments, mortgagee interest, guarantor’s : FIRE Dodd 
interest, lienor’s interest, contractor’s _— Capital ........$1,000,000.00 E INS RAN tend 1 
interest, vendee under contract and ven- teen 2000s rte -+ 9,609,646.00 RE- U CE leas 4 
dor under contract, liability for repairs labilities, neluding 80 m 
or restoration and various contingent oo ee Ee NORWEGIAN ATLAS INS. CO., Ltd. much 
liabilities. Net Surplus ........ 2,895,417.89 impre 
ts niee a tone Hat of chetinoeneice tne (Surplus to Policy WEMPLE & COMPANY, Inc. aye 

a * , ‘ CIOS whi ere : are a 
may be insured against. _— BRAD aan ree 15 William Street doing 

Knowing One’s Goods @ WILLIAM STREET, NEW YORE New York New York _ 1 

“An important part of every insur- — —_——___ = liags 

—————— __ = 188 
Jersey 
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amounted to $15,000,000. In 1919 these 
figures will probably show as $100,000,- 
000 and $20,000,000, respectively. 

“Windstorm insurance is a good line 
to sell in this part of the country. It 
is not properly developed now. Every- 
body knows that a windstorm is likely 
to cause heavy loss at any time. 

“Parcel post and registered mail in- 
surance sell well too—growing all the 
time, 

“T heard of a queer windstorm loss. 
A timber fell through a roof, knocked 
off a sprinkler head, which operated 
alright, but caused an electric short 
circuit and started a fire. The question 
is, whether the loss is under the sprink- 
ler or the fire policy. My company has 
both. 

“The tourist floater policy can be 
made popular. It covers one’s golf 
clubs and clothes in lockers. In New 
Jersey there might be $15,000 in pre- 
miums written. It’s small, but every 
little helps. 


Strike Business Good 

“There is more strike and riot insur- 
ance being written than you have any 
idea of. Whenever a little strike starts 
anywhere the business comes rolling in 
from that district until the trouble is 
over. You see, now that the people 
know about these coverages they are 
eager for them. 


“Just to show you what some agents 
can do I must tell you of one in a 
Western town of only 20,000 inhabi- 
tants. This agent surprised me by say- 
ing that his premiums last year were 
$273,000. Think of it! This agent gets 
his business almost entirely in town; 
very little is gotten outside. This agent 
told me that he always figures that a 
man wants some kind of insurance. ‘T 
sell him one kind after another and I 
am never out of material to use,’ he 
told me.” 


Wouldn’t Tell Name of Town 


Several agents wanted to know where 
that easy town is, but Mr. Barbour said 
it is not for sale. 

“Of course,” he continued, “one must 
talk commissions, sometimes. Part of 
this Western man’s creed is that all 
agents are on piece work. Every time 
they do a job or turn a trick they get 
their reward in money. 

“Another thing he is very careful not 
to do is to refer to insurance as a tax. 
It is an expense, which is entirely an- 
other matter. People hear enough 
about taxes as it is. 

“This agent makes it a point to be 
in everything in the community. He is 
part of the civic life of the town. He 
has been on every committee and town 
board and is a representative citizen. 

“I believe insurance men belong to 
the best class in the country and they 
ought to take more interest in their 
communities and take the place their 
position in business entitles them to. 
If they would do this they would have 
more business and better business.” 





Dodd a Popular Figure 

It’s wonderful, the amount of banter 
Charley Dodd gets from his friends in 
the New Jersey Association of Under- 
writers. They call him the Beau Brum- 
mel of the business, the bell wether, 
cock of the walk, and various other 
affectionate names. Dodd told about 
the great convention of the National 
Association at Louisville, and by the 
time he got through, had convinced a 
large number that they missed the time 
of their lives by not being there. 
Aside from the good times they had, 
Dodd made it plain that failure to at- 
tend these meetings is a great financial 
loss to any insurance man. One gets 
s0 many new ideas and imbibes so 
much of the spirit of success that the 
impressions last a whole year and some 
a whole life time, and those who attend 
are able to weave into their method of 
doing business the successful ideas of 
men from all over the country, many 
of whom are doing much more busi- 
ness than the average man in New 
Jersey. 


LLOYD’S ELECTIONS 


New Underwriting Members In- 
clude Brokers, Lawyers, Ship 
Owners, Builders, Exporters 


London, Feb. 1—-The Committee on 
Lloyd’s has elected these new mem- 
bers: 


Walter Macarthur Allen, 

Kenneth Belben Anderson. 

Stuart Baddeley, a partner in the firm of 
Messrs. Rose, Thomson, Young & Co., in- 
surance brokers, of 85 Gracechurch Street, 
E.C. 38. 

John Denham Christie, a director of 
Messrs, Swan, Hunter & Wigham Richard- 
son, Ltd., ——— and repairers, &c., 
of Wallsendon- Ty 

Charles Thomas "Cole, with Messrs, Glan- 
vill, Enthoven & Co., insurance brokers, of 
17 iesnaneieneds Street, E.C.3 

Harold Cowan, a director of Messrs. 
Alexander Cowan & Son Ltd., paper 
manufac carers, of 24 and 25° ‘Upper |, hames 
Street, E.C.4. 

Arthur Harry Dancey, with 
Hartley, Cooper & Co., Ltd., 
brokers, of Cowper’s Court, 

Albert Orlando Davies, 
firm of Messrs. Cameron, 


Messrs. J. 
insurance 
Cornhill, E.C.3. 
partner in the 
Kemm & Co., so- 


licitors, of Gresham House, Old Broad 
Street, E.C.2, 

ane Devitt, of 3 Fenchurch Avenue, 
5.C.3 


Philip Henry Devitt, partner in the firm 
of Messrs. Devitt & Moore, shipowners, of 
12 Fenchurch Buildings, E.C.3. 

Daniel Harvey Duder, of 
Minehead, Somerset, 

Arthur MeNeill Farquhar, 
Aboyne, N.B. 

John William Fitzherbetr-Brockholes, of 
Claughton Hall, Garstang, Lancs, 

Napoleone Giovanni Fiumi. 

Harold Harrison, chairman of Messrs 
John Harrison, Ltd., shipowners and ship- 


Woodcote, 


of Acheron, 


brokers, of 49-51 Pastcheap, B.C.3. 
Alfred John Haullett, of Templeton, 


S.W.16 
of Dane shurst, 


Streatham Common, 
John Hutton, 
Purley. 
Francis Howard Humphris, 
1, consulting physician. 
William Ernest Reid Innes, chairman of 
the City of London Real Property Com- 
pany, Ltd., of 159 Fenchurch Street, F.C.3. 
Leslie Percy Langton, with Messrs. Back 


Foxley Lane, 


Mayfair, W. 


& Manson, menpenee brokers, of 3 Old 
Broad Street, E.C 
Arthur Murehali- “Lawrence, manager of 


the insurance department of the United 











THE LARGEST GENERAL INSURANCE COMPANY IN THE WORLD 





COMMERCIAL UNION ASSURANCE CO. 
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Shipping Company, Ltd., 
forwarding agents, insurance 
108 Fenchurch Street, E.C. 
Ernest Lloyd Lawrence, 
ton Street, W.L., jewel 
George McKechnie, 


of 63 


Messrs. Bowen & MceKechnie, wine 
porters, of Commercial Road, 
S.E.1. 


Alfred John Rouse Meredith, 


Warlingham, Surrey. 
Thomas Miles, of Copthorne, 
Heath, Surrey. 


steamship 
brokers, 


and 


of 


3 South Mol- 
and pearl merchant. 
partner in the firm of 
im- 
Lambeth, 


of Caerwys, 


Burgh 


Charles Daniel Mille r, of Coundon Court, 


near Coventry coal owner. 


James O'Hara Murray, of 28 Gledstances 


Road, W.14. 

Hugh Hope Nelson, of 62 Pall 
W.1. 

Geoffrey Lee Pyman, 
Pyman Bros., Ltd., of 57 
B.C.3. 

Herbert 
change, ¢ 
porter. 

Cuthbert Radcliffe, of 
Road Avenue, Brighton 

George Beigh Richardson, a 
Messrs, Swan, 
son, Ltd., shipbuilders and 
Wallsend-on-Tyne. 

John Walter Rowlands, of 4 
House, Finchley, N.3, barrister. 


Rees «Jones, 


‘ardiff, shipowner and 


Oaklands, 


Mall, 


8. 


a director of Messrs 
Rishopsgate, 


of Merchant's Ex- 
coal ex- 
Dyke 


director of 
Hunter & Wigham Richard- 
repairers, 


of 


Alexandra 
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THE HOME OF SERVICE 





In this day of big business, figures 
alone mean nothing. 


All of the leading companies have 
assets, surplus and reserves run- 
ning up into eight figures. 


Today the important things—the 
things that count—are stability 
and service; stability in business 
methods generally; stability of 
policy in the conduct of under- 
writing; and stability in the sense 
that the agent,the broker and the 





insuring public can depend upon 
the company under all circum. 
stances and conditions. 


These the Fireman's Fund has 
demonstrated beyond question. 


The Fireman’s Fund has further 

adopted the title for its head office 
building The Home of Service, and 
by doing this has assumed the 
responsibility of demonstrating 
to the insurance world where 





The Home of Service is. 
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eehien, Seager, of Bute Docks, Cardiff 
shipowner and ship chandler. ; 

Thomas Angell Sheehan- Dare, of Dag- 
mar House, Hatfleld, Herts, 


Frederick Spashett, of Waveney Cham- 
bers, Lowestoft, ship and insurance brok- 
er, Lloyd's Agent at Lowestoft. 

Henry Cousins Stephens, a 
Messrs, Stephens, Sutton, Ltd., 
of Prudential Buildings, 
Tyne, 

Robert 
Messrs. 


director of 
shipowners, 
Newcastle-on- 


Morton Sutton, a 


: director of 
Stephens, Sutton, Ltd., 


shipowners 


¥ Prudential Buildings, Newcastle-on- 
yne, 

_Henry Smurthwaite, of St. Trinians, 
Kent Road, Harrogate. 

Walter Hdward = pernten, of 7 Albert 
Road, Wimbledon, S.W.19 


Lawrence Henry T ufnell, 
Selcombe, Sussex, 

William Arthur 
Brae, Wrisharben 
Bradford, 

George Frederick 


of Russettings, 


Turner, of 
Park, 


Heather 
Clayton, near 


; Tweedy, a director of 
Messrs. Swan, Hunter & Wigham Richard- 
son, Ltd., shipbuilders, repairers, &c., of 
Wallsend-on-Tyne. 

Sydney Walker, secreiary of the City of 
London Real Property reeds Ltd., of 
159 Fenchurch ecoebuiaes BK. 


DEPOSIT REQUIREMENTS 


The deposit requirements of some of 
the foreign governments follow: 

Canada: $50,000 minimum, and the 
outside company must keep in the Do- 
minion its loss and re-insurance re- 
serves plus 10 per cent of the same. 

England: $97,000 for each line; no de- 
posit, however, for marine or strict re- 
insurance, 

France: At present apparently the 
amount required of French companies 
by the applicant company’s home nation 
or state. 

Norway: $13,400 to $26,800. 

Spain: 5 per cent of capital (not ex- 
ceeding 100,000 pesetas). 

Argentine: $127,300 for one line, as 
fire, with $42,460 for each additional 
line. 

Chile: $108,000, 

Brazil: $50,000 minimum. 

Mexico: $25,000. 

Cuba: $75,000 for one line, 
000 for each additional line. 

Japan: $50,000 plus the 
much as in Canada. 


with $25,- 


reserves, 


Still Writing Automobile 

The Massachusetts Fire & Marine 
has stopped writing automobile busi- 
ness through its New York City agent, 
B. M. Crosthwaite Company. It is not 
true that the company has ceased writ- 
ing automobile insurance in New York 
entirely. 

Away on Vacation 

Douglas Cox, of Appleton & Cox, left 
New York last week for Camden, S. C., 
where he will remain until the end of 
the month. There are now several of 
the leading underwriters south on their 
winter vacations 

Advertising in Windows 

One of the Aetna agents who makes 
particularly good use of his show win- 
dow for advertising purposes is Walter 
A. Craven, Excelsior Springs, Mo. An- 
other is the W. M. McCrory Company, 
Jacksonville, Fla. 
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Des Moines Wants 
Agents’ Convention 


SENDS GENERAL INVITATION 


City Has Fifty-three Home Offices 
and Employs Thousands 
of Clerks 
The combined insurance interests of 
Des Moines, co-operating with the con- 
vention bureau, are extending a most 
cordial invitation to the National Agsso- 


ciation of Insurance Agents to hold its 
next national convention in that city. 

“We have every facility at hand that 
such a convention will require to ade- 
quately and satisfactorily serve the 
comfort and convenience of the dele- 
gates,” says the Chamber of Com- 
merce. “Two large hotels just finished, 
at a cost of one-half million dollars 
each, are especially adapted for the 
accommodation of conventions. 

“Our central location, geographically, 
will insure a maximum attendance at 
the minimum expense to the delegates 
of time and transportation Enclosed 
you will find a memorandum of the 
volume of Des Moines Insurance also a 
single sheet calling attention to our 
facilities as a convention city. 

“Fifty-three home offices covering all 
lines of fire, life and casualty insur- 
ance, make Des Moines a big risk 
center. The combined capital and sur- 
plus of these institutions, exclusive of 
those operated on the mutual plan, is 
twelve and one-half million dollars, 
with total combined assets of one hun- 
dred and two million dollars. 

“Thousands of our citizens are em- 
ployed by these companies and as a 
group they comprise perhaps the larg- 
est of the many substantial and pros- 
perous industries of the city.” 





Philadelphia Streets 

New York can take a lesson from 
Philadelphia in the way of street 
cleaning. The Philadelphia downtown 
streets are all clear of snow, while the 
situation in New York is disgraceful. In 
many streets here the fire apparatus 
must use the sidewalks. 


SU 


Do You Want An Experienced 
Underwriter or Special Agent? 


Young man (28 years of age), experienced 
underwriter, formerly special agent and having a 
wide acquaintance with New York brokers, who 
has executive ability is open to consider 
sition for connection with a live company in which 
ability and personality will be appreciated. 


references. 





REINSURANCE 
BROKER 


W. B. BEATTIE 


1 King William Street 
LONDON, E.C. 4 


Excess covers (Fire and Contingency 
contracts) placed with best offices 
and Underwriters. 


Correspondence invited. 


Address “SPECIAL AGENT UNDERWRITER” 
¢ /, The Eastern Underwriter, 105 William St., New York 








SENATOR HAS BAD WEEK-END 


What Happens in Massachusetts 
When Legislators Interfere 
Too Much With Business 


One of the passages in the annual re- 
port of Executive Secretary Downs, of 
the Insurance Federation of Massachu- 
setts, which caused much merriment 
and also holds deep significance, refers 
to a senator who tried to put something 
over. Here it is: 

“One very amusing admission on the 
floor of the senate, on the part of a 
senator from the western part of our 
state, I think goes farther to show the 
effective work of this organization than 
anything else that can be said. 

“One Friday just before the senate 
adjourned for the week, this senator, at 
the request of a colleague, who had tried 
hard to foster state insurance on this 
commonwealth and had been hopelessly 
defeated, was inveigled into filing a bill, 
under his own name, calling for a com- 
pulsory state fund for workmen’s com- 
pensation insurance, coupled with the 
right for manufacturers and employers 
of labor to carry their own insurance, 
or so-called self-insurance. 

“Word was immediately sent to our 
local division in this senatorial district 
and every bit of pressure that we could 
use was brought to bear upon this sena- 
tor to withdraw this bill. 

“When the senate convened at 2 
o’clock.the following Monday, this sena- 
tor immediately asked permission to 
withdraw this bill, stating to this hon- 
orable body that he had never put in 
such a Saturday and Sunday in his lifé 
and he was convinced by his constitu- 
ents that this was a bad bill. 

“The only one who opposed the with- 
drawal of this bill was Senator James 
F. Cavanaugh, of Everett, thus disclos- 
ing who was behind the measure. 





New Chicago Department 

The Phoenix of London, the Imperial 
and the Columbia of New Jersey have 
established a joint brokerage depart- 
ment at their western headquarters in 
Chicago, for the purpose of bringing 
the companies’ agents into touch with 
business not now benefitting them. 
Harry von der Leith, superintendent of 
the improved risk department, will be 
in charge of the new brokerage de- 
partment. 


a propo- 


Best 


af 


Open East Orange Branch 


Huegel & Clark have opened a 
branch office in East Orange. Mr. 
Huegel has had a long experience in 
insurance and real estate and Mr. Clark 
was with the Firemen’s in Newark for 
eight years. They recently organized 
the Fidelity Finance Corporation, capi- 
talized at $250,000, the purpose of 
which is to loan money on commercial 
automobiles. 





Nippon’s Capital 
The Nippon Fire has increased its 
capital and surplus. Subscribed capi- 
tal is now 10,000,000 yen; total reserve 
fund, 8,620,000. 


Jamaica Appointment 
George C. Damon has been appointed 
agent of the Niagara at 








THE HANOVER 


FIRE INSURANCE COMPANY 
Incorporated 1682 
The real strength of an insurance com- 
cone © in Ge soucsreetes S | ite 
ARO WRt ‘sn heale seattne 
the gers of its policy. 


EMORY WYARUIELD, Preside 
FRED. is Vice President 


wrrtai g, [ART Becrtay Asst. Sec’y | 
HOME OFFICE 


Hanover Bldg., 34 Pine St. 


NEW YORK 
HOWIE & CAIN, Inc., Gen. Agents 
Metropolitan District 











HARTFORD, CONN. 





Jamaica, L. I. 95 WILLIAM STREET, NEW YORE 
Fire Casualty Life 
RE-INSURANCES 
WILLIAM C. SCHEIDE & CO. | 
(INCORPORATED) 








S. D. McComb, Pres, 


C. P. Jennings, V.-Pres. 
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O. E. Carter, Sec’y-Treas. 
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Broad 631 


FIRE and MARINE INSURANCE 


Phone 53 Beaver Street le 
NEW YORK CITY 


Cab 
Macomb, N. Y. 




















100 William Street 








SCHAEFER & SHEVLIN 


GENERAL AGENTS 


FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 





New York, N. Y 


Phones John 1167, 110 








NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE INSURANCE CoO. oF PITTSBURGH, PA, 
ALLEMANNIA FIRE INSURANCE Co. OF PITTSBURGH, PA. 
CAPITAL FIRE INSURANCE Co, oF CONCORD,N.H, 
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UNITED AMERICAN INSURANCE Go, OF Abd tobias PA, 
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Capital: 
One Million Dollars 


C. P. STEWART, President 
ARTHUR HOYT, Vice-Pres. 
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Head Office: 
40 Clinton St., NEWARK, N. J. 


J. B. GUTHRIE, Secretary 
F. L. BROKAW, Treasurer 
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307 FOURTH AVENUE 





LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
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PITTSBURGH, PA. 
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Fire Mutual Plans 
Big Ad Campaign 


TO USE NATIONAL JOURNALS 





“Printers’ Ink” Tells About It in 
Article; Something For Agents 
To Watch 





In a recent edition of ‘Printers’ 
Ink,” a magazine for advertising men, 
two pages are devoted to the advertis- 
ing campaign of the Northwestern Mu- 
tual Fire of Seattle, which is adver- 
tising in papers of general circulation, 
and which is considering a widespread 
national advertising campaign, similar 
to the casualty mutuals. In view of 
the extent of the casualty mutual ad- 
vertising in the magazines, the views 
of the Northwestern Mutual on adver- 
tising should have more than current 
interest to the members of the National 
Association of Insurance Agents, and 
the ‘Printers’ Ink” interview, which is 
with F. J. Martin, president of the 
Northwestern Mutual, is reproduced in 
part without editorial comment. Mar- 
tin’s first company, the Oregon Fire 
Relief Association, was a success, he 
says, and in 1901 he established the 
Northwestern Mutual. 

“Printers’ Ink” in its comments on 
Martin said in part: 

“As the Northwestern Mutual grew 
he could see the potentialities of ad- 
vertising in educating the public to 
fight fire and to obtain big savings on 
their insurance by the mutual plan— 
getting back in the form of dividends 
the unused portions of their premiums. 
But he argued for two years with us 
that he had no right to use policyhold- 
ers’ money for advertising the associa- 
tion; that he was in honor bound to 
return every cent that was possible in 
dividends. 

“Finally, he came round to admitting 
that anything that would extend the 
usefulness of the association—that 
would educate the public to a reduc- 
tion of fire losses and bring a greater 
number of property owners into the 
fold, thus reducing the fire losses and 
bringing down the administration ‘over- 
head,’ was really saving money and 
making still larger dividends possible. 

“The first plunge in advertising was 
not startling—a quarter of a column 
‘reader’ once a year when the financial 
statement was made public. Then came 
display space, haltingly and _hesitat- 
ingly used, not large at first but grow- 
ing. This process of expansion in ad- 
vertising has been going on for three 
or four years. Finally we have gotten 
to a basis of schedules, and now that 
the Northwestern Mutual has satisfied 
itself of the efficacy of display adver- 
tising, Mr. Martin has criticized us at 
times for failing to use large enough 
space, The page has come very nearly 
being the accepted unit of space for 
newspapers and farm publications.” 

One page advertisement, under the 
heading, “Fortified!” published as a 
statement by Mr. Martin, told of the 
association’s resources and its safe 
business policies. The Northwestern 
Mutual consumed less than 60 per cent 
of its premiums for losses and ex- 
penses, whereas the ordinary stock 
company, it was stated, consumed an 
average of 95 per cent of its premiums. 

“We collect the full tariff rates,” 
continued the advertisement, “which, 
because of our scientific methods in 





“STRONG AS THE STRONGEST”’ 


The Northern Assurance Co. 


(LTD., OF LONDON) 
Organized 1636 
Entered United States 1876 


Losses Paid - - - $109,000,000 
Losses Paid in U. S. $40,000,000 
Rastern and Southern Departments 


55 JOHN STREET 
NEW YORE CITY 








Fuel Oil Hazard 


Becomes Serious 


BOARD FRAMING REGULATIONS 





Some Mexican Products Highly 
Inflammable; Domestic Re- 
quirements Also 
Considered 





More extensive use of oil as fuel has 
brought this subject more forcibly to 
the attention of fire underwriters and 
fire prevention bodies During the fire 
marshals’ meeting in New York, H. E. 
Newell, of the National Board, said 
that during the last three years the 
movement toward the use of oil as 
fuel for industrial and mercantile use 
throughout the East has been _ pro- 
nounced, 

Oil is not being used because there 
is any considerable money saving 
therein, but principally to obtain a 
fuel, the supply of which is not threat- 
ened by strikes, bad weather, impaired 
transportation, etc. 

Mr. Newell pointed out that oil stor- 
age permssible within buildings under 
the National Board regulations is en- 
tirely inadequate to meet the consump- 
tion requirements by large office and 
mercantile buildings in congested dis- 
tricts. The National Board has pre- 
pared tentative regulations to cover 
such cases. Most fuel oil used in the 
East has to be heated to approximately 
120 deg. F. in order to permit pump- 
ing. The tentative regulations prohibit 
the use of oils with flash point of 150 
deg. F. or below. Oil from the Panuco 
River district of Mexico flashes at ordi- 
nary room temperature up to about 120 
deg. F. The regulations would prohibit 
the use of such an oil and the question 
arises as to whether the hazard is suf- 
ficient to justify the lowering of flash 
point requirements. 

The domestic requirements recognize 


the selection of risks and fire preven- 
tion and our economical expense ratio, 
give us this large margin of about 40 
per cent for safety When the policy 
expires the unused portion of the 
premium is returned to the assured, 
after carrying about 5 per cent to sur- 
plus in an average year. 

“It is a well-known principle in in- 
surance that the good risks must pay 
for the bad; therefore, when a prop- 
erty owner insures through the ordi- 
nary channels he must expect to pay 
his proportion of losses on all kinds of 
hazardous and neglected property. 

“The Northwestern Mutual and Its 
allies accept only high-class risks. 
These mutual companies are merely 
organizations of careful property own- 
ers for their own mutual protection, It 
is up to you to decide whether you 
wish to be classed with all of the care- 
less, neglectful property owners, with 
their bad fire risks.” 


the gravity feed system but it will be 
voted that the capacity of the gravity 
tank be limited to a day’s supply, and 
in any event not more than 60 gallons. 
A section of these regulations prohibits 
the use of any burner in connection 
with stoves or ranges originally de- 
signed for use of fuel other than oil. 

Regulations are also being formed to 
cover the practice of tank steamers 
cischarging water ballast from com- 
partments that originally contained oil. 
This has created a serious hazard in 
certain harbors and rivers. 





Gordon’s New Post 

W. A. Gordon, until recently secre- 
tury of the Twin City Fire of Minne- 
apolis and formerly secretary of the 
Mid-West Fire of Valley City, N. D., 
has been appointed manager of the hail 
department of the Great American and 
American Alliance, with headquarters 
at Minneapolis. 











Established 1862 


STATES 
HORATIO N. KELSEY, Manager 
206 Broadway, New York, N. Y. 


UNITED BRANCH 








Net Surplus ..... ere 


JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 


Firemen’s Insurance Co., Newark, N. J. 


January 1, 1919 
OL ret $1,250,000.00 
acl ead iad $2,246,144.00 


SURPLUS TO POLICYHOLDERS. $3,496,144.00 


DANIEL H. DUNHAM, President 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 
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of Webtertonon.16% 


Fire, Marine, 
Automobile, Sprinkler Leak- 
age, Riot and Explosion In- 


Windstorm, 


surance. 


E. A. MORRELL, 205 Walnut Place, Phila., Special Agt. MIDDLE DEPT. 
JAMES J. GARLAND, 514 Eighth Ave., Brooklyn, Special Agent 


N. Y¥. SUBURBAN & NO. N. J. 


E. J. PARMELEE, Syracuse, N. Y., Special Agent. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........NEW 


YORK STATE 








A. H. TRIMBLE, Prest. 


Capital $400,000.00 





* o 
The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 
Why not make room in your agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 








FRED. S. JAMES 


1819 


Paris 


CHICAGO 





General Fire Assurance Co. 


Carroll L. DeWitt 


GEO. W. BLOSSOM 


1807 


London 
AGENCY SUPERINTENDENTS 


123 William Street 
NEW YORK 


WM. A. BLODGETT 


FRED S. JAMES & CO. 


UNITED STATES MANAGERS 


1838 


Urbaine Fire Insurance Co. 


Paris 


Eagle. Star & British Dominions Ins. Co. 


P. A. Cosgrove 


SAN FRANCISCO 
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Sir Gerald{Ryan On 
Norwich Union Fusion 


Each Company Will Gain in Pro- 
ductive Power; Wider Field 
of Enterprise 





At a general meeting of the Phoenix 
Assurance, Sir Gerald Ryan, of the 
Phoenix, discussed the acquisition of 
the shares of the Norwich Union by the 
Phoenix, saying in part: 

“You are summoned to-day to this 
special meeting to consider a matter 
of very great importance to the Phoenix 
Company—viz., a fusion of interests be- 
tween the Phoenix and the Norwich 
Union Fire Insurance Society by the ac- 
quisition of the shares of that company. 
An account of the reasons which have 
induced the directors to enter into the 
arrangement embodied in the provision- 
al agreement which you are asked to 
confirm has already been supplied 
through official circulars from this of- 
fice, but some further information may 
now be placed before you in fuller ex- 
planation of the matter. 

“The Norwich Union Society dates 
from the eighteenth century. Its busi- 
ness is of a sound and well selected 
class; its connections world-wide; its 
reputation of the highest character. 

“Exactly the same may be said, in 
each particular, of the Phoenix; more- 
over, both companies have been work- 
ing on the most friendly footing in va- 
rious parts of the world for many years, 
and their business is very much of 
equal size, making allowance for the 
fact that the Phoenix transacts life 
business while the Norwich Union Fire 
does not. There is also this important 
consideration, that, though the busi- 
ness of each company is very similar 
in character and amount, its distribu- 
tion both in the United Kingdom and 
abroad lies often in different channels, 
so that by complete co-operation there 
will result a more general and a wider 
spread of risks. The active organiza- 
tion of each company can also be more 
fully utilized by joint working arrange- 
ments than by separate operations. 
Each company will in fact gain in pro- 
ductive power from association with the 
other, and if I had not great respect for 
the laws of arithmetic I should say that 
in this case two and two do not make 
four, but five, or some higher number. 
It is worthy of notice that our advices 
from America quite take this view of 
the situation, and convey the opinion 
that the co-operation of these two pow- 
erful companies will open up a wider 
field of enterprise in that important part 
of the world. 

“The case can, indeed, be put in a 
small compass, and virtually amounts 
to our admission to equal partnership 
of the Norwich Union shareholders by 
the exchange of their shares possessing 
full rights to all their profits for a moi- 
ety of the increased Phoenix capital. 
This entails the issue of 440,000 new 
shares, on which the annual dividends 
(at an increased rate of 12s. per share) 
will amount to a sum of £264,000 per 
annum. Now, your directors have sat- 
isfied themselves, by an analysis of the 
returns of the Norwich Union Society 
for several years past, that the annual 
profits and interest derived from the 
several classes of business are substan- 
tially in excess of this annual charge 
of £264,000, and that there is every rea- 
son to expect that a considerable mar- 
gin of surplus profit will accrue in the 
future for the benefit of the enlarged 
body of Phoenix shareholders, both old 
and new.” 





The Liberty Fire Insurance Company, 
St. Louis, Mo., The Omaha Liberty Fire 
Insurance Company, Omaha, Neb., and 
the United Mutual Fire Insurance Com- 
pany, Boston, Mass., have been elected 
members of the Philadelphia Fire Un- 
derwriters’ Association. 


Congressional Bill to 
Stop Auto Thefts 


U. S. REGISTRATION BUREAU 


Federal Motor Registrars In Each 
State; Provides for $50,000 
Appropriation 


Representative UHarreld, of Okla- 
homa, has introduced in the House of 
Representatives a I’ederal Motor Reg- 
istration Bureau measure, which has 
severe penalties. The bill is to prevent 
the theft of motor vehicles by estab- 
lishing a Federal Motor Registration 
Bureau in the Department of Justice, 
with registrars in each state, for the 
purpose of certifying to all transfers of 
motor vehicles or conveyances used for 
traffic or travel by air, land, or water, 
and to prevent the sale or transfer of 
such vehicles until a certificate of own- 
ership has been procured from such 
lederal motor registrar and prescrib- 


-ing certain penalties. 


The bill proposes an appropriation of 
$50,000 for the establishment in the De- 
partment of Justice of a lederal Motor 
Registration Bureau which would have 
representatives known as federal motor 
registrars in each state, appointed by 
the Attorney General. These registrars 
would be located in the various state 
capitals and would issue certificates of 
ownership covering motor vehicles (de- 
fined ‘as including automobiles, auto 
trucks and wagons, motor cycles, motor 
boats, airplanes or any self-propelled 
vehicle not designed for running on 
rails) sold within their respective 
states, keeping a record of transfers of 
ownership which would be made public 
from time to time, and issuing new cer- 
tificates as the property changed hands, 
These certificates would contain suffi- 
cient description of the property to 
identify it and would apparently be 
conclusive proof of ownership. ‘To pur- 
chase a motor vehicle without securing 
such a certificate would be unlawful 
and the purchaser in such case might 
be subject to prosecution for receiving 
stolen property. [For issuing certifi- 
cates a fee of $2 would be charged, 
receipts from this source accruing to 
the registrars to the extent of $3,000 
per annum, any excess going to the fed- 
eral treasury. The requirement as to 
certificates would not apply to automo- 
bile manufacturers in sales to retailers 
and others for resale by them to the 
retail trade. 

It has been referred to the Judiciary 
Committee, 





Gives Women Credit 

President Moffatt, of the New Jersey 
Association of Underwriters, declares 
that prohibition owes much of its suc- 
cess to the education of school children 
through the energetic work of the Wom- 
en’s Christian Temperance Union. He 
says that if the women could put over 
prohibition in that way, equally good 
results might be expected for fire pre- 
vention. Moffatt is a Methodist, but 
not.a prohibitionist. 
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Caledonian Insurance Co. of Scotland 
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National Fire Insurance Company 


OF HARTFORD, CONN. 
Statement January 1, 1919, te New York Insurance Department 





LIABILITIES 
Capital Stock, all caaha........cccccccccccccccccsccssccecccccsececs $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 
serve, Legal Standard .......cceeeccceecceeceeecceneees “ 
Unsettled Losses and other Claims...............-..+++ 
Net Surplus over Capital and Liabilities 
Total Assets January 1, 1919..... o'nsbee bswew clgeeeenuee 


H. A. Smith, President F. D. Layton, Vice-President C. B. Roulet, Ass’t Secretary 
G. H. Tryon, Vice-President S&S. T. Maxwell, Secretary F. B. Seymour, Treasurer 


SURPLUS TO POLICYHOLDERS............$5,980,020.79 





























Rossia Insurance Company 


HARTFORD, CONN. 








INSURANCE CO., LTD. 
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OF YORK, ENGLAND 


THE YORKSHIR Ry 
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D EXPLOSION INSURANCE 

ys 8 | BRANCH, — coher 5. orp, Underwriting Mer. 

FRANK & DUpOTTNG Asse Manager = HARRY F. WANVIG, Branch Secretary. 


Assets, $2,144,572.69 Surplus, $1,023,469.75 
DEPARTMENT MANAGERS: 
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ORGANIZED 1848 W. E. HAINES, Secy. 


_fs Ohio's Oldest and Strongest Company 


We? Surplus Over $1,500.000.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey, New York, Connecticut, 
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Havana Company’s 
Unique Advertisement 


TELLS OF CUBA AND ITSELF 


international Insurance Corpora- 
tion Established in 1918 Made 
$385,075 = First 
ear 








The International Insurance Corpora- 
tion of Cuba has as its Home Office 
building the former Balboa Palace, oc- 
cupying an entire block in the heart of 
Havana. 

In a recent edition of the New York 
“Evening Post,” devoted entirely to 
Cuba, the International Insurance Cor- 
poration ran the following advertise- 
ment, which will take its place in the 
van among unique insurance company 
publicity: 

“One of the most interesting aspects 
of Cuba’s economical development is 
shown by the various mercantile insti- 
tutions established in the Republic dur- 


ing the past two years. 

“Cuba progresses and grows month 
by month. The fertility of its soil, the 
facilities for transportation and the high 
price of sugar (the principal industry 
of the country) have made the little na- 
tion we helped to liberate one of the 
most prosperous countries of the Amer- 
ican continent. 

“Having constant relations with Cuba 
we are able to appreciate this extraor- 
dinary development of energies, and we 
gather in these pages with great satis- 
faction the several aspects of this am- 
ple and decisive progress. 

“It is but just that we praise a pow- 
erful group of Cuban manufacturers and 
merchants. When we say Cubans we 
also mean Spaniards, for in that privi- 
leged land the two vital elements of 
Cuban nationality live in perfect broth- 
erhood. We would be unjust if we did 
not pay a tribute of admiration tu the 
promoters of that great development 
whose highest development is the In- 
ternational Insurance Corporation. 

“These notable business men are all 
financiers of solid knowledge and great 
influence in the industries and com- 
merce of the country, men through 
whose efforts the International Insur- 
ance Corporation has been placed on a 
solid basis of extraordinary prosperity. 

“The insurance business, which has 
given to the English and American com- 
panies millions upon millions of dollars, 
is now controlled by the national en- 
terprises of Cuba. Among the compa- 
nies doing insurance business the Inter- 
national Insurance Company has suc- 
ceeded in taking first place in a short 
time. It is the most important insur- 
ance company in that rich country. 

“We will quote some figures to prove 
our statement. This company was es- 
tablished on June 10, 1918, and in a lit- 
tle over a year it has insured lives for 





BEST DINNER YET 


Brooklyn Brokers Feel Elated Over 
Interest Shown in Organiza- 
tion This Year 








There were 135 present at the annual 
dinner of the Brooklyn Brokers’ Asso- 
ciation. This is the largest number the 
organization has had at this affair and 
it indicates the growing interest in the 
Association. Eight new members were 
obtained. They are: Harry C. Mitchell, 
Paul Hass, Oscar Bernheim, John John- 
ston, L. W. Reinhard, E. H. Driggs, Jr., 
F. M. Donaldson, and R. E. Herbhold. 

Following the talk by Stanley L. Otis 
on the Americanization movement of 
the National Board of Fire Underwrit- 
ers, every man present signed the en- 
rollment pledge and the resolution was 
adopted urging all members of the As- 
sociation to join and expressing full 
Sympathy for and co-operation with the 
movement. 


an amount of $8,400,000, fire insurance 
for $64,000,000, and marine insurance 
for $72,000,000 with extraordinary suc- 
cess, Which speaks very highly of the 
able and competent management of its 
president, Mr. Bernardo Perez, and its 
general manager, Ramirez Pavon. 

“The clear profits of this company in 
the first year amounted to $385,075.86. 
The stock sells to-day on the Exchange 
at a high premium above face value. 

“The ability of the management of 
the above-mentioned Company, together 
with its new methods and progressive 
spirit, will soon afford us an opportunity 
to inform our readers concerning the 
details of a plan for a new policy that 
will be issued shortly by the Interna- 
tional Insurance Corporation. This in- 
surance will be very practical and ad- 
vantageous for the insured, because the 
clauses of the contract will be based 
on the needs of the country. Intelli- 
gent men are always finding new fields 
for profitable endeavors. 

“We offer greetings to the people of 
Cuba, whose powerful prosperity is only 
reflected in the success of the Interna- 
tional Insurance Corporation in finan- 
cial and political fields. It is pleasing 
to us to acknowledge our reciprocal and 
historical bonds of friendship.” 





RATING PLAN FORECAST 


Commercial Vehicles Classified 
Differently; Loss of Use and 
ie Damage Sold 
ogether 





Among automobile agents it is under- 
stood that under the new liability rat- 
ing plan there will be three classifica- 
tions for commercial vehicles, each clas- 
sification divided into three groups de- 
signated by the letters A, B, C. There 
will be no segregation of wholesale and 
retail business vehicles as is the case 
at present, but all will be thrown to- 
gether. The three groups to be known 
as group A, group B, and group C, will 
be made up on the basis of weight of 
the vehicle. 

It is also understood that under the 
new plan of rating, loss of use cover 
and property damage cover will not be 
separated as at present. These two 
covers will be consolidated into one 
and sold at a rate to cover both. At 
present the loss of use cover is, when 
desired, added to the property damage 
cover and 10 per cent extra charged for 
the loss of use. 

The Bureau has not yet made any an- 
nouncement regarding changed rates 
and plans. 





Visit Cuba 

W. E. Jones, secretary, and R. R. 
Stone, manager of the brokers’ service 
department of the Automobile Insur- 
ance Company, sailed last week for 
Cuba in connection with business of the 
Automobile Insurance Company on that 
island. From Cuba Mr. Jones will make 
a trip to the Pacific coast on matters 
pertaining to the company. 





With Mercantile Bank of the Americas 
Clark Ramsey is associated with the 
insurance department of the Mercantile 
Bank of the Americas. 





Reciprocals to 


Invade New Jersey 
(Continued from Page 1) 
mobile fire insurance business. Presi- 
dent T. C. Moffatt, of the New Jersey 
Association of Underwriters, says he is 
authorized to state that the casualty 
companies, as a whole, do not want 
this bill. It came up last year in the 
Assembly and the legislative committee 
of the association convinced the as- 
semblymen that it is not a desirable 


. measure. The committee hopes to have 


equal success this year, but agents 
must aid by their presence at the hear- 
ings. 

It is believed that a large number of 
agents will be in Trenton on March 1 
in order to oppose the two bills effec- 
tively. 





reatAmerican 
Insurance Company 


New Pork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
STATEMENT JANUARY 1, 1919 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


15,231,512.92 


NET SURPL 


10,6 19,509.09 
30,851,022.01° 


*Includes $134,574.96 Excess Deposit in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3lst, 1918 


United States Government Liberty Loan bonds owned 
by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


Western Department 
WALTER H, SAGE, Gen'l Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, IL. 

Boston Office 
ROGERS & HOWES, Managers 
| 1 Liberty Square, Boston, Mass. 


Pacific Department 
GEORGE Hl. TYSON, Gen'l Agent 
210 Sansome Street 
San Francisco, California 
Marine Department 
WM. H. McGEE & CO., Gen’! Aats. 
15 William Street, New York City 




















| Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional lines 
of insurance beyond the capacity of admitted companies. 
Binding Contracts with Guaranteed Underwriters at Lloyds and British 
i| Companies maintaining United States deposits. Immediate telegraphic 

binders given. 


MARSH & MCLENNAN 


Insurance Exchange 


CHICAGO 
iden Lane 1615 California St. 114 Sansome St. 107 8. Fifth St. 
«iw TORK DENVER SAN FRANCISCO MINNEAPOLIS 


302 West Superior St. 
DULUTH 


263 St. James St. 
MONTREAL 


901 Ford Bldg. 
DETROIT 


The Best there is in Insurance Service 


23 Leadenhall St. 
LONDON 
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New York Bill To 
Legalize Auto Form 


NORTH CAROLINA ADOPTS IT 


Conference Prepares Comparative 
Exhibit of New and Old Fire 
and Theft Policies 








In North Carolina the new standard 
automobile policy form has been legal- 
ized by the insurance department. It 
is not necessary in that state for the 
legislature to enact a law making this 
or any other policy the standard form 
for the state, 

It is understood that a bill will 
shortly be introduced in the New York 
Legislature to make this policy the 
standard for that state. A number of 
other states are working along similar 
lines. 

Compares Old and New Forms 

The National Automobile Underwrit- 
ers’ Conference, 140 Nassau Street, 
New York, has printed a comparison 
showing differences between the old 
and the new automobile fire and theft 
forms. This is comprehensive, as it 
shows by the use of brackets matter 
taken from the old form and not found 
in the new form, and by bold faced 
type what matter is found only in the 
new form. Clauses which have been 
entirely re-written are placed in par- 
allel columns so that anyone wishing 
to make a comparison can do_ sgs0 
readily, 

It is permissible to use the new form 
on and after April 1. The companies 
have been advised that it is considered 
inadvisable to prepare an endorsement 
containing the salient points of differ- 
ence between the old and new forms 
for attachment to the old form, thereby 
making it possible to utilize present 
policy forms without being placed at a 
competitive disadvantage, 

Principal Difference 

The essential difference between the 
two forms is that relating to the livery 
and renting provision and the policy 
form committee of the Conference has 
authorized the drafting of an endorse- 
ment which, when attached to the old 
form, will, it is believed, enable the 
companies to use their present forms 
with disadvantage. A copy of this 
rider and all others to be used in con- 
nection with the new policy form will 
be prepared. Some slight changes will 
be made in the collision and property 
damage endorsement. 

It will be impracticable in connec- 
tion with the new policy forms to use 
forms 1, 2 and 3 as heretofore. As the 





H.KRAMER 


ADJUSTER 


FOR INSURANCE COMPANIES 
59 Maiden Lane, New York City 








new form is a non-valued contract, to is 
write a valued contract it will be nec- STRENGTH FINTEGRITY SERV LCE 
essary to attach a valued policy en- 
dorsement. The drafts of these forms 
are being prepared. 

This new policy is the result of a 
desire by insurance commissioners for 
a standard form, Little change in the 
basic form is expected, but companies 
are reminded that until the form is 
adopted by the several legislatures, 
thereby becoming mandatory, there is 
the possibility of numerous’ minor 
changes in the riders. For this reason 





j. H. VREELAND 


Assistant Manager 


sAmeng H. BREWSTER, Mer. 
Hartford, Conn. 


it is thought advisable not to print a A BROAD UNDERWRITING SERVICE TO AGENTS 
larger supply than is necessary at this Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
time. Works in Harmony with American Agency Principles and Practices 

















BRITISH APPOINTMENTS 





LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
E. G. Manton Foreign Fire Man- AND CUBA 
ager of Caledonian; Phoenix 


Assi t Fire M 
ee E. F. FLINDELL 
i foes on amen ‘ane I N S U R A N C E 


Stanley-Moore and Robert Frederick 








Kelly, formerly home and foreign fire John 2612 RK 
superintendents respectively, to be 1 LIBERTY STREET penta guenent NEW TO 
assistant fire managers. LOCAL OFFICES 

Edward Grenville Manton has been 
appointed manager of the foreign de- JERSEY Cert, B. J. BROGELTS, x. Z. ay a 
partment of the Caledonian. He was Tel. - pall Tel. 2504 Main Tel. 614 Malberry 


with the Law Union & Rock for more 
than ten years, and then with the Lon- 
don Assurance, where he was chief 
clerk in the foreign fire department. 


George Chappell, general manager of HERBERT B UXTON 


the Royal, and Alfred George Dent, 
general manager of the Liverpool & 92 WILLIAM ST., N. Y. CITY 











London & Globe, have been elected JOHN 4% 
directors of the L. & L. & G. Issues the Most Attractive Automobile Policyin a Non-Conference 
John Ferguson has been appointed Company 


sub-manager of the Union Marine and 
marine sub-manager of the Phoenix 
Assurance, 











" TH 
Merohante Mutual NEW SOO eS Scale wae 


Appleton, Wis., Feb. 25.—The mutual RRIT 
fire insurance company which has been NEWARK AND * FIRS ST JERSEY TE povased 














in prospect for about a year among the 40 CLINTON STREET 80 ‘MAIDEN LANE 
retail merchants of the state is now in NEWARK Fill NEW YORE 
actual operation. Arnold J. Herrmann, Phone Market 636 Phone John 4560 





who recently returned from a confer- 
ence of the Wisconsin Retailers’ Asso- 
ciation at Milwaukee, of which he is 
pene bu gg eager — — se Binders Effected on Risks Anywhere in the U. 8. & Canada 
required number of paid-up policies 
has been obtained for securing a Phone John 4613 


license from the state. ; BERNHARD INSURANCE AGENCY 


























THE LEADING FIRE COMPANY 
OF THE WORLD 











43 Cedar S&t., 1 Montgomery &t., 
yg sg New York City Jersey City, N 
~ U N Scottish Union & National Rhode Island Insurance Ce. Fireman’s Fund 
INSURANCE OFFICE OF LONDON Atlas Assurance Co. Nationale of Paris Home Fire & Marine 
FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York BRITISH AMERICA WE STERN 
WESTERN DEPARTMENT: ASS q ASSURANCE CO. 
ONROE ST., CHICAGO. ted 1833 
" sae DEPARTMENT: Toronto, Canada OF TORONTO, CANADA 
N. W. Cor. S as to Ste. Fire, Explosion—Riots, Civil Fire, Explosion—Riots, Civil Commotions 
nsseteteanesenenece Commotions and Strikes trikes—Marine and Tornado 
Statement, January 1, om _ UNITED STATES BRANCH 
eeeeetereeee eeeeeereeseees e January 1, 1919 
a CB seccceseces seveeeeees 1,645 604.M1 BOORS cococccesccevepcococccoooees 
Just say: a Calon “in tinea ae Surplus in United Satan. Manne 
ota osses in Uni 0 osses a n 
“Insurance falta epic g ne Meee edie "Pre 
Man”— W. B. MEIKLE, Pres. & Gen. W. B. MEIKLE, President 














the open sesame . 
to every, courteny CRUM & FORSTER 


GENERAL AGENTS 











Roo with de- 
tached bath $1.50 95 WILLIAM STREET NEW YORK CITY 
and $2.00 
Private bath $2.50 United States Fire Ins. Co., N. Y. The North River Ins. Co., N. Y. 
- and $3.00 Richmond Ins. Co., N. Y. United States Underwriters’ Policy, N. ¥. 
BREVOORT Hotel Potomac Ins. Co., Washington, D.C. Union Fire Ins. Co,, Buffalo, N. Y. 
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MARINE DEPARTMENT 








Advises Spreading 
Marine Business 


TO BREAK BROKERS’ MONOPOLY 


William Wan Says American 
Companies ould Benefit by 
Competing More Abroad 








Dependency upon local market for 
business accounts in part for the un- 
profitable showing made by many ma- 
rine companies last year, was the be- 
lief expressed by William Wang, marine 
reinsurance manager for Wemple & 
Co., in a talk before the Marine Insur- 
ance Club at the February monthly 
meeting at the Waldorf-Astoria. Had 


American companies been able to select 
the risks they assumed from a world- 
wide field, as English companies do, 
they would not have been forced to ac- 
cept the exceedingly low-rate business 
which the New York brokers offered 
them. Mr. Wang said American com- 
panies should have agents in all the 
principal ports of Europe and engage 
in competition over there as fully as 
the foreign companies compete with the 
American companies in the local mar- 
kets. 

Because brokers in New York con- 
trol too large a proportion of the busi- 
ness to permit of the underwriters se- 
curing a wide margin of profit the com- 
panies should strive to get a spread of 
business, Mr. Wang told those present 
at the meeting. The solution of the 
difficulties, he continued, lies in attract- 
ing business from other markets and so 
break the brokers’ monopoly. Through 
internationalizing the business, more- 
over, marine insurance can be removed 
from the effects of economical reverses 
in any one country, for at such a time 
it can also share in the benefits of those 
nations which are prospering. Thus, by 
spreading risks, the possibilities of a 
general depression in the marine busi- 
ness are reduced to a minimum. 

Mr. Wang also ascribed the poor con- 
dition of the American markets to a 
wrong application of the law of average 
by underwriters. If they persist in writ- 
ing risks at rates obviously below the 
average for the sake merely of showing 
a large premium income, they are just 
as certain to suffer an abnormal num- 
ber of losses, as the law of average 
never fails in the long run. Companies 
writing only small lines may be able to 
gamble successfully at times, but to 
pile up poor business continually can- 
not but invite disaster. American com- 
panies tend to retain much larger net 
lines than most conservative foreign 
companies would dare to, Mr. Wang 
said, and so permit themselves to be 
liable for large amounts in case of un- 
expected total losses. In Europe, the 
policy to spread the risks thinly and 
widely is adhered to closely, and the 
spirit of gambling, evident in all Amer- 
ican enterprise, suppressed to a mini- 
mum. 

During the business session of the 
meeting Mr. Lane, secretary of the Ma- 
rine Insurance Club, reported on the 
dining club proposition, and said that 
questionnaires had been mailed to all 
members asking them if they would be 
willing to unite with the Underwriters 
Club in securimg downtown headquar- 
ters, which would entail increased dues. 
So far only a small percentage of the 
members had replied and it is impos- 
sible for the Building Committee to take 
action. Mr. Lane urged the members 
to reply without further delay. James 
B. Alley, of Alley, Eells & Co., who was 
scheduled to address the club, was un- 
able to come through pressure of busi- 
ness, 


Phrase “In Transit” 
Difficult to Define 


CONDITIONS ALTER MEANING 
Another Case in Question Regard- 
ing Extent of Coverage Under 
Warehouse Clause 








One of the most tantalizing problems 
continually confronting marine under- 
writers and loss adjusters is to define 
the terms of coverage under the “ware- 
house to warehouse clause.” Few ma- 
rine men will even attempt to say off- 
hand exactly what this clause does or 
does not include, but state that the 
conditions surrounding each risk deter- 
mine the meaning and limits of the 
clause. The expression ‘warehouse to 
warehouse” was written into the policy 
form by the British and as court deci- 
sions have been based on the original 
wording there has been a reluctance to 
alter the phraseology in this country 
for fear of causing more disputes and 
litigation than exists at present. 

Recently a member of the Merchants’ 
Association in New York wrote a let- 
ter to the association in which he 


brought up the question of what the 
words “in transit” mean, and said that 
when the continuous journey from a 
warehouse to dock or vice versa was 
interrupted by some unforeseen reason 
and entirely without the knowledge of 
the shipper or consignee, the goods 
were not covered during that period and 
that a loss occasioned then would not 
be recoverable under the terms of the 
policy. 

Part of the letter in question is given 
as follows: 

“There is a risk connected with ma- 
rine insurance that your clients—those 
of the Merchants’ Association—might 
appreciate having their attention called 
to. Practically all shippers of export 
goods, especially those located at inte- 
rior cities, feel that they are fully cov- 
ered when they have an ‘open policy’ 
reading from their warehouse to ware- 
house. It is the frequent practice 
among trucking concerns to load up at 
railroad depots in the late afternoon 
and hold goods in their stable over 
night so as to make early morning de- 
liveries to outgoing steamers. There is 
no general policy in effect that we have 
yet learned of that covers such risk, 
the consignment being no longer ‘in 
transit. 

‘It also occurs when drivers are de- 
layed in reaching steamship piers until 
after receiving hours. It is then too 
late to reach the underwriters to cover 
the fire risk. 

Several underwriters and _ brokers 
were asked by The Eastern Underwrit- 


Cable Address: NORMARINE 


NORWEGIAN MARINE- 





rate adjusting. 


not equipped with bumpers. 


such “policies.” 








er whether these forced delays or de- 
viations exceeded the meaning of the 
words “in transit,” and none would ex- 
press themselves| definitely or allow 
themselves to be quoted. The opinion 
of brokers is that they could collect for 
the assured if loss occurred under the 
circumstances before mentioned, but the 
underwriters were more reserved in 
their statements, and said the question 
involved fine technicalities, concerning 
which no general opinion could be ren- 
dered. In order not to provoke care- 
lessness in handling goods by trucks, 
some underwriters say that in case the 
continuous transit is interrupted the in- 
surers would not be responsible for any 
loss unless proven that it was abso- 
lutely beyond the possibility of the 
truckmen to prevent the loss. Another 
opinion was that it might depend upon 
the amount of the loss or whether the 
assured was a good account for the ma- 
rine company. In case a strenuous dis- 
pute should arise between assured and 
insurer over the definition of “ware- 
house to warehouse” and “in transit,” 
some loss adjusters would rather have 
a court decide the issue than attempt 
themselves to establish a company pre- 
cedent. 


& TRANSPORT- 
FOREIGN BRANCH, LTD. 


Auto Insurance Merit Rating 


Someone has raised the question as to whether we are not 
“cutting rates” by offering a merit rating discount on auto collision 
insurance for pleasure cars equipped with bumpers. 


The answer is an emphatic NO. 


The refinement of a rating schedule by means of credits for merit 
and penalties for demerit, if fairly applied, is not rate cutting but 


Since bumpers greatly minimize the loss from collision, we 
offer a rate discount for cars so equipped and we also charge a 
correspondingly higher rate for collision insurance on pleasure autos 


In other words, we reward the foresight of car owners who take 
such precautions and we penalize the careless and indifferent who 
fail to take reasonable precautions. 


If this policy of discrimination against careless car owners and 
on the other hand meeting careful folks halfway is “cutting rates,” 
then our judgment is open to criticism, not otherwise. 


We invite inquiries from agents and brokers who approve of 


Bankers & Shippers Insurance Co. 
1 South William Street, New York 
Phone Hanover 6930 


MARITIME UNDERWRITING AGENCY, Inc. 
J. SCOFIELD ROWE, President 


General Agents, Marine Branch 
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The New Statement Blank 

The effective date of the new form 
of annual statement blank for stock fire 
and marine insurance companies, and 
United States branches of foreign fire 
insurance companies, has been post- 
poned to January 1, 1921—that is, the 
classification called for by the specimen 
blank, a story of which was printed in 
The Eastern Underwriter of February 6, 
will not apply to the business of the 
year 1920, but will apply to the busi- 
ness of the year 1921. 

The sub-committee of the committee 
on blanks of the Commissioners’ Con- 
vention took this action in view of the 
contention made on behalf of the fire 
companies that inability to secure the 
necessary additional clerical help and 
tabulating machines which the new 
method of reporting the business would 
require would seriously handicap the 
companies, if the new plan were put 
into effect as of January 1, 1920. 





Sharp criticism of J. H. Olesen, re- 
cently interviewed in an insurance pa- 
per on Scandinavian matters, is printed 
by the “Scandinavian Insurance Maga- 
zine,” which promises some more hot 
shot in a forthcoming issue. 


Telephone: BROAD 32658, 3266 
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U..S. MAMAGER:~P. A, KJEVE 
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Name New Syndicate 
Committee of Seven 


RUSH VISITS WASHINGTON 





Tells Chairman Lehibach of All- 
American Syndicate to Carry 
. Shipping Board Lines 





Benjamin Rush, president of the In- 
surance Company of North America, 
was in Washington on Wednesday this 
week, making a report to Chairman 
Lehlbach of the sub-committee on Mer- 
chant Marine and Fisheries, on the 
meeting held by the “Union Club” and 
the “Rush-Parsons” groups which got 
together at the office of the Atlantic 
Mutual and fixed up a compromise syn- 
dicate for a marine re-insurance pool. 

The agreement reached at the Atlan- 
tic Mutual meeting was for an All- 
American syndicate to insure Shipping 
Board vessels, while private interests 
are protected to the extent of mort- 
gages. 

At the Atlantic Mutual meeting a 
committee of seven underwriters was 
appointed to take care of the interests 
of the American companies, and this 
committee held a meeting yesterday, to 
which was communicated the views of 
Chairman Lehlbach as he expressed 
them to Mr. Rush. 

This committee consists of Messrs. 
Benjamin Rush, W. R. Hedge, W. H. 
McGee, Louis F. Burke, O. H. Rees, E. 
C. Jameson and W. W. Parsons. 

At a meeting in Washington on Fri- 
day night of last week of represent- 
atives of the Shipping Board Committee 
on Merchant Marine and Fisheries and 
others, there was discussed various 
phases of the situation, including the 
S. S. Huebner report, which is one of 
the most illuminating analyses of ma- 
rine insurance which has yet been 
made. It is understood that the com- 
mittee is for sweeping action to keep 
premiums in this country, and has in- 
formation to the effect that cargo 
premiums alone going abroad aggregate 
something like $100,000,000 a year. 

Chairman Lehlbach, asked by The 
Eastern Underwriter for a statement, 
said on Wednesday afternoon: 

“Plans submitted by the Association 
of Marine Underwriters of the United 
States are purely tentative The sug- 
gestions are informal and the commit- 
tee representing the underwriters will 
further consider their plan and report 
back to the Congressional committee 
at a later date. Consequently, I have 
nothing to give out for publication at 
this time.” 





Francis Jarmuz Dead 

Francis Jarmuz, manager of the ma- 
rine department of Elliman, Wildman 
& Co., insurance brokers at 80 Maiden 
Lane, died suddenly last Sunday night 
in a cafe at 800 Kast 225th Street, after 
taking a glass of what was supposed 
to be cider. He was _ forty-seven 
years of age and had been. with 
Elliman, Wildman & Co. since last 
October. Previous to that he had 
been associated with thé New York 
office of Mather & Co. for three years 
and was well known in local marine 
insurance circles for more than a 
decade. An investigation was held on 
Tuesday by Dr. Sellers K. Kennard, an 
assistant medical examiner of the city, 


Government Insurance 
Supervision Advocated 


EDMONDS BEFORE COMMITTEE 





Makes Plea for Bill to Permit 
Pooling; Dr. Huebner’s 
Suggestions 





Appearing before the Senate Commit- 
tee on Commerce last week Represen- 
tative G. W. Edmonds, of Pennsylvania, 
advocated the bill to permit pooling of 
re-insurance, and explained the move- 
ments in New York for the organiza- 
tion of marine insurance pools to help 
American companies in their fight for 
world trade. He also advocated that 
control of insurance should be taken 
from the states and put under Federal 
government control. 

If Congress will pass legislation en- 
abling consolidation, said the witness, 
many beneficial results will occur, such 
as bringing down overhead costs, giv- 
ing to all companies expert informa- 
tion gathered by the stronger compan- 
ies and bringing down insurance rates. 
He remarked that he personally looked 
over books of a Philadelphia company 
and found that 900 classifications enter 
into rates. Passage of liberal laws in 
the District of Columbia would not only 
assist marine insurance, but might re- 
sult in making the states more liberal 
in their laws. 

Unless this pooling management is 
put through successfully, said Mr. Ed- 
monds, agreeing with Senator Jones, it 
will be necessary for the government 
to continue its Shipping Board insur- 
ance. But he strongly advocated en- 
couragement of private enterprise. Sen- 
ator Jones stated that he was willing 
to approve any legislation that would 
tend to build up a merchant marine. 

Mr. Edmonds expressed the view that 
now is the best time the country will 
ever have to build up marine insur- 
ance, aS we not only have the capital, 
but exchange rates are in our favor. He 
predicted that if this is done, American 
companies will soon have a line of 
$5,000,000 reinsurance. 

Dr. 8S. S. Huebner, who is insurance 
expert of the Shipping Board, recom- 
mended the following remedies for the 
marine insurance situation: 

1. Removal of 1 per cent premium 
tax and no taxation except on net prof- 
its. 

2. Marine underwriters to be as- 
sured of the legality of pools and com- 
binations. 

8. Establishment of liberal condi- 
tions for the marine re-insurance in the 
District of Columbia. 

4. Adoption of liberal marine in- 
surance laws in the District of Colum- 
bia. 

He advocated the formation of a ma- 
rine insurance bureau. 


and Assistant District Attorney William 
Quigley to determine whether the 
drink which Mr. Jarmuz took contained 
wood alcohol. 


Appointed Marine Agent 
C. H. Williamson, of San Francisco, 
who has been in New York for a fort- 
night, left for the coast last week. 
While here he was appointed San Fran- 
cisco marine agent for the City of New 
York and Washington Marine. He is 
also the marine representative for sev- 

eral other New York companies. 
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THE RISKS OF COMMERCE 


—fire on land or sea—loss or damage to ship or cargo—collision, 
fire, theft or property damage, to motor car or other vehicle— 
all are adequately covered by one of our “Safe Policies.” 


A compact, well-knit organization of specialists who have de- 
voted their business lives to insurance, offers its co-operation 


to brokers and agents. 
Fire i. Marine 
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Report of London 
Institute for 1919 


WORLD CONDITIONS DISCUSSED 





Marine Companies Subscribe $3,000 
in Annual Prizes as Aid to 
Insurance Education 





The report of the Institute of Lon- 
don Underwriters for the year 1919 is 
now published, and although it is less 
discursive than that of the Liverpool 
Underwriters’ Association, it is of con- 
siderable interest to the marine insur- 
ance world. In dealing with the ques- 
tion of Australasian tariffs, the report 
states that owing to the loyal support 
of members the tariffs continue’ to 
work well, and acknowledgment is 
made of the careful supervision of the 
Federal Council of Marine Underwrit- 
ers of Australia and Tasmania, and the 
Council of the New Zealand Under- 
writers’ Association. The Australasian 
Tariffs’ Committee in London is also 
thanked. Under the heading of war 
risks reference is made to the contin- 
uance of the danger of floating mines, 
and the statement that war risks 
premums have become “nominal” 
which precedes this may be taken in 


the nature of a warning that such low 
rates may yet involve serious loss. 
The committee also record the in- 
debtedness of the whole community to 
the Navy, Army, Air Force, and all 
branches of the Mercantile Marine for 
the enormous _ sacrifices cheerfully 
made and hardships heroically endured 
during four and a half years of war. 
Next follows an advice of the super- 
session of the British and Allies Cap- 
ture Clause by the Frustration Clause, 
and then, under the heading “Hulls of 
Steamers” comes the most important 
pronouncement which the report con- 


tains. The work of the Joint Hull 
Committee is recorded to have been 
more than usually arduous, a_ fact 


which none who are acquainted with 
the business will dispute. The general 
meetings of hull underwriters, held in 
February and November, are also re- 
ferred to, and then the report deals 
with the temporary repair question. 
After stating the position with regard 
to unrepaired damage on steamers, the 
committee say “Meanwhile the cost of 
repairs continues to increase.” It does 
indeed, and the later statement that 
“Experts best qualified to judge place 
the increase at approximately 250 per 
cent over pre-war cost” will be recog- 
nized as erring on the side of modera- 
tion. In an equally authoritative docu- 
ment published a short while ago the 
increase was stated to be from three 
to five times the amount of 1914 prices, 
and even these latter figures will not 
be disputed by those who have expert- 
enced the appaling claims which even 
now are being settled on risks dating 
back to 1915 and 1916. 

“There is. then, all the more reason 
for the underwriting community to be 
rrateful to the Joint Hull Committee 
for their work: for it is to them alone 
that the present day condition of the 
hull market is due,” says a British 
exchange in discussing the _ report. 
“The successive rises in premium, and 
the maintenance of values are entirely 
their work, for without the hull agree- 
ments which they have made and to 
which they have obtained the adher- 
ence of the market, hull insurances 
would be in a parlous state. As it is, 
the prospect is none too good, and the 
continuous rise in the cost of repairs 
is not promising in view of the fact 
that for forthcoming renewals there is 
to be no rise in premium. In dealing 
with the institute clauses the report 
chronicles the adoption of the new in- 
stitute cargo clauses, and then gives a 


list of the whole of the institute 
clauses at present in use, including the 
classification clause for use in open 
covers, which has now replaced the 
Association Clause. The wheat tariff 
(San Francisco), which has been in 
force since 1891, is then notified to 
have been dissolved since June 30, and 
then the committee announce what is 
really the most important item of in- 
surance education which has been pub- 
lished for some considerable time. 
This is the subscription of £600 by 
the marine insurance companies, for 
the purpose of providing annual prizes 
for successful students in an examina- 
tion to be held under the auspices of 
the Insurance Institute of London. 
These prizes will range from two 
guineas to not exceeding ten guineas, 
which amounts do not appear lavish, 
compared with the McNeill and Wal- 
lace prizes of the Liverpool Associa- 
tion, to which reference was made last 
week, but, being the first marine insur- 
ance prizes offered in the London mar- 
ket, they may be taken as an augury 
of better things to come. 

“The report concludes, except for ac- 
knowledgments, with reference to the 
International Conferences with French 
and Belgian Underwriters. The details 
of these conferences will already be 
familiar to readers of these notes, and 
there appears to be little in the report 
that is not common knowledge, but the 
final paragraph, in which hope is ex- 
pressed that before long the Belgian 
policy will be revised, may be ampll- 
fied by the statement that this hope is 
already fulfilled, and that the theft risk 
disappeared from Belgian policies from 
February 1. The report is, as has al- 
ready been stated, more reticent than 
that of the Liverpool Association, Com- 
posed of the leading company under- 
writers of the market, its committee 
possesses the confidence and respect of 
all insurance men, and it is this feel- 
ing that enables the institute to con- 
tinue its work with the impariality and 
strength which is its leading charac- 
teristic.” 





Union of Canton Changes 

J. Roberts, United States man- 
ager of the Standard Marine, of Liver- 
pool, returned to New York this week 
on the “Kaiserin Auguste Victoria” 
from England, where he has been visit- 
ing the home office of the company 
for several weeks. He announces that 
on and after May 1 he will become the 
marine manager also of the Union In- 
surance Society of Canton, Ltd., the 
marine interests of which are now 
being handled by the Maritime Under- 
writing Agency. The Union of Canton 
was organized by British interests in 
Hong Kong in 1835 and now has estab- 
lished branches in more than twenty 
large ports of the world. During the 
last few years the resources of the 
company have been augmented by 
amalgamations with the British Trad- 
ers, Ltd., and the China Fire, Ltd., so 
that it is one of the largest and strong- 
est marine companies in the Far Fast. 
Marsh & Meclennan, of Chicago, are 
the United States fire managers for the 
Union. 





Marine Casualties 

Steamer “Bartholomew,” from Colom- 
bian ports to New York, grounded in 
the harbor of Kingston, Ja., while try- 
ing to clear; vessels had to be light- 
ened. 

Steamer “Englewood,” from London 
to New York,, arrived at the Azores 
with engines out of order. 

Steamer “Vasconia,” British, from 
Antwerp to New York, put in at 
Queenstown leaking in the holes and 
with engine trouble. 

Steamer “Astoria” arrived at Queens- 
town with water in holds and engine 
room; cargo was transhipped and ves- 
sel held for repairs. 

Steamer “Western Plains” was towed 
into Southampton after engines had 
broken down. 

Steamer “Tyndareus,” British, from 
Seattle for Yokohama, arrived at des- 
tination with fire in hatch 7. 
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Marine Insurance 


Local agents are invited to consult us on their marine insurance problems 


OSBORN & CO. 


Average Adjusters and Insurance Brokers 


Established 1898 





45 Wall St. NEW YORK 











Cable Address “LaBoyt” 


82 BEAVER ST. 


LA BOYTEAUX & CO., Inc. 


Insurance Brokers 


Act as representatives of the insured in all matters pertaining to the 
placing of insurance and collection of losses. The service offered 
is efficient, trustworthy and prompt. We invite submission 
of your problems as well as your orders. 


Established 1900 
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GENERAL AGENTS WANTED 





UNITED STATES LLOYDS, Inc., 
of NEW YORE, N. Y. 


Automobile 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Surplus United States Statement....$ 461,101 
Surplus Home Office Statement...... 11,727,022 


Insurance 


THE ROYAL EXCHANGE ASSUR- 
ANCE (Marine ay OF 
LONDON, ENG. 

Surplus $1,348,075 
THE TOKIO MARINE AND FIRE 
INSURANCE CO. 

LTD., OF TOKIO, JAPAN 
(Marine Department) 

Surplus United States State 
TIGRE ccccccccecscncesceescocees $562,916 
Surplus Home Office Statement .$7,433,611 


























GUrplas .....ccccccccscccccccvccseceseces $830,156 
APPLETON & COX, Attorneys 
3 So. William St. NEW YORK 
AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 
Steamer “Sabotawan,” from New Steamer “Sunoil,” from Marcus Hook 


Yor for Oran and Trieste, while un- 
loading gasolene at Oran, Algeria, 
caught fire and 4,000 cases of gasolene 
were destroyed. 

Steamer “Northwestern,” which was 
reported as burning at Port Arthur, 
Tex., will be a total loss. 

Steamer “William Henry Webb,” 
U. S. Shipping Board, from Philadel- 
phia to New York, caught fire and was 
towed into New York. 

Steamer “Jean,” from Hamburg to 
New York, was towed into Bermuda 
short of coal. 

Steamer “Corson,” from New York 
to Hamburg, arrived after having been 
in collision with a trawler; damage not 
stated. 

Steamer “Yesoking,” from Tampa to 
Gothenburg, arrived with two propeller 
blades missing. 

Steamer “Minnesota,” from New 
York to London, was reported as hav- 
ing boiler trouble off Plymouth; tugs 
were standing by. 


to Tampico, came to anchor off point 
of deporture with engine trouble. 

Steamer “West Zulia,” from Port- 
land, Me., to Rotterdam, arrived with 
machinery damaged, 


Steamer “Hyades,” which was 
aground off San Francisco, was floated 
after part of cargo had been dis- 
charged. 

Steamer “Red Mountain,” from Gal- 


veston to Havre, reported en route that 
the tubes in three boilers had blown 
out, making her unable to proceed; 
was towed into Halifax. 
Pennsylvania Figures 
The marine business in Pennsylvania 


of four companies is reported as fol- 
lows: 

Losses 

Premiums Incurred 

a ree eee $765,074 $345,758 

Central National.... 2,944 863 

Mass. F. & M....... 20,175 18,743 

Prov.-Wash. ........ 133,238 116,570 
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CASUALTY AND SURETY NEWS 








Window Cleaners In 


Jam With State Fund 


POLICY HAS VARIED HISTORY 


Assured Now in Stock 9 
Still Held Fund Member Al- 
though Risk Cancelled 


How the New York State Fund jumped 
the rate on window cleaners from be- 
tween five and six dollars to $24.87, 
cancelled a group policy for arrears in 
premium, compelling the assured to get 
other insurance in a stock company; 
then, over four months later, notified 
the assured that the cancellation was 
illegal and that he was still insured in 
the Fund in spite of the other insurance 
and the arrears in premiu®, and then 
reduced the rate to $14.92, is told in the 
following correspondence: 


STATE INSURANCE FUND 
Sept. 11, 1919. 
American Window Cleaning Co., 
Brooklyn, N. Y. 
Gentlemen:— 
enclosed, herewith, please find bill show- 
ing the adjustment of your account for 
the six months ending April 3, 1919, on 
the basis of your report of payroll expen- 
ditures and the adjusted rate for that 
period, together with the renewal premi- 
um for the period beginning that date. The 
rate adjustment is based on your experi- 
ence for the period indicated to which have 
been addeA charges for the catastronhe 
surplus and for the overhead expenses, 
The policy which you now hold is self- 
renewing and in accordance with the terms 
of the insurance contract, you are re- 
quested to send check for the amount of 
$1,003.75 within two weeks after the re- 
ceipt of this bill. * 
(Signed) Assistant Manager. 


STATE INSURANCE FUND 
Sept. 22, 1919. 
American Window Cleaning Co., 

Brooklyn, N. Y 
Gentlemen:— 

Your attention is called to the balance 
of $1,093.75, due on your renewal premium 
which has not been paid. 

Under the terms of policy contract and 
the rules of the State Industrial Commis- 
sion, renewal premiums are payabte with- 
in two weeks after notice to the policy- 
holder. As the two weeks have already 
expired in yout case, you are urged to 
send remittance at once. 

If there is any error in the statement, 
as rendered, or any reason why the bill 
should not be paid promptly, kindly notify 
us. 

(Signed) Assistant Manager. 


STATE INSURANCE FUND 
Oct. 2, 1919. 
American Window Cleaning Co., 
Brooklyn, 
Gentlemen:— 

The State Fund has received notice from 
Mr. A. Schwarz, President of the Window 
Cleaners’ Employers’ Protective Associa- 
tion that the Association desires the in- 
surance of members of the Window Clean- 
ers’ group be cancelled as of October 2, 
1919, midnight. 

In view of this action and the uncer- 
tainty whether this notice from the Asso- 
ciation constituted an effective compliance 
with the provisions of the law regarding 
withdrawal from the State Fund, which 
required a policyholder to give written no- 
tice of withdrawal within thirty days be- 
fore the expiration of the policy period, it 
seems advisable to resolve this doubt by 
serving notices of cancellation upon mem- 
bers of the Window Cleaners’ group for 
non-payment of premiums due the State 
Fund. 

You are, therefore, notified that your pol- 


.iey of insurance in the State Fund is 


hereby cancelled, the ‘cancellation to take 
effect October 2, 1919, midnight. 
(Signed) Manager State Insurance Fund, 
STATE INSURANCE FUND 
Oct. 2, 1919. 
American Window Cleaning Co., 
Brooklyn, N. Y. 
Dear Sirs:— 

We wish to advise you that in view of 
the discontinuance of the group insurance 
of the Window Cleaners’ Protective Fund 
in the State Fund on the initiative of your 
Association, it will be necessary to increase 
the rate of insurance in the State Fund 
as follows: 

Window Cleaning $24.87 
Min. Prem. ...... $250 per employee 
Min. Prem. ..... $500 per policy 

Should you, therefore, decide to carry 
your insurance in the State Fund after 
the expiration of your present policy, you 
will be required to pay the above rate. 

(Signed) Assistant Manager. 


THE AMERICAN WINDOW 
CLEANING CO. 
Jan. 29, 1920. 
State Insurance Fund, 
New York City. 
Gentlemen:— 

Regarding statement of January 26, 1920, 
would like to call your attention to the 
cancellation notice of October 2, 1919, 
which you served upon us. We have taken 
same for granted that our policy was can- 
celled at that time. Therefore, we have 
secured Workmen’s Compensation Insur- 
ance with the ...... ....-Company. There- 
fore, we consider statement of January 
26th, 1920, void. Enclosed, herewith, please 
find statement. 

(Signed)American Window Cleaning Co. 


STATE INSURANCE FUND 


American Window Cleaning Co., 

Brooklyn, N. Y. 

Gentlemen :— 

Your letter of the 29th ult. advising that 
in consequence of your conclusion that 
your policy was cancelled by the State 
Fund as of October 2, 1919, you place 

As we have already advised you, the 

your insurance, is received. 
Commission recently ruled that the notice 
to the members of the Window Cleaners’ 
Protective Fund advising them that the 
policies would be cancelled as of Oc- 
tober 2, 1919, was illegal, and as a con- 
sequence you, as well as all other em- 
ployers involved in this decision, still re- 
main insured in the State Fund. Under 
the circumstances, we would suggest that 
you request the cancellation of your pol- 
icy with the ............Company as of 
October 2, 1919, and demand the refund 
of your premium on the ground that you 
were already insured in the State Fund 
where premium must be paid and it is 
not necessary for you to carry double in- 
surance. I believe you will have no diffi- 
culty in obtaining the return of your pre- 
mium on that basis. 


(Signed) 


STATE INSURANCE FUND 
Feb. 3, 1920. 
American Window Cleaning Co., 
Brooklyn, N. Y. 
Gentlemen:— 

On October 1, 1919, Mr. A. Schwarz, 
President of the Window Cleaners’ Pro- 
tective Fund, requested the State Fund 
to cancel as. of October 2, 1919, midnight, 
all policies issued to members of the in- 
dow Cleaners’ Protective Fund who were 
insured in the Window Cleaners’ Group in 
the State Fund. 

On October 2, 1919, the Manager of the 
State Fund advised you of the action of 
Mr. Schwarz and stated further that, in 
view of the uncertainty whether this notice 
from the Association constituted an ef- 
fective compliance with the provisions of 
the law regarding withdrawal from the 
State Fund, it has been decided to notify 
you of the cancellation of your policy on 
the initiative of the State Fund as of 
midnight, October 2, 1919, because of non» 
payment of premium. 

On the same day a letter was also sent 
you by the Assistant Manager advising 
that in view of the discontinuance of the 
group insurance of the Window Cleaners’ 
Protective Fund in the State Fund, the 
rate would be increased to $24.87 or $100 
payroll with a premium of $250 per em- 
ployee and a minimum premium of $500 
per policy. 

In reviewing these matters on January 
20, 1920, the Commission in executive ses- 
sion, passed a ersolution in which it was 
held: 

First: That the notice of discontinuance 
on the initiative of the Window Cieaners’ 
Protective Fund was not in accordance 
with Section 100 of the Workmen’s Com- 
pensation Law and was therefore invalid 
on the ground that you were in arrears 
for the premium due the State Fund, that 
you had not given the required thirty days’ 
notice of cancellation and you had not 
procuréd insurance elsewhere. 

Second: That the notice of discontinu- 
ance on the part of the State Fund under 
paragraph 5, section 54, was invalid be- 
cause the required ten days’ notice was 
not given. 

Third: That consequently you are still 
legally insured in the State Fund, albeit 
in arrears for premiums. 


Acting Manager. 
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Fourth: That although you were advised 
that on and after October 2, 1919, mid- 
night, your rate of insurance would be 
$24.87 with certain provisions for mini- 
mum premium, the Acting Manager of 
the State Fund is authorized and directed 
to reduce the rate of insurance for the 
window cleaners for the period beginning 
October 3, 1919, midnight, to $14.92 per 
$100, payroll. 

You are consequently informed that your 
policy in the State Fund is in full force 
and effect and the rate of insurance that 
you will be called upon to pay ror tne 
period beginning October 3, 1919, midnight, 
is $14.92 per $109 payroll. 

There is autstanding indebtedness due 
on your polfcy as follows: 
jalance due period ending 4-3-19.$ 843.00 
Advance premium due period be- 


ee errr eee err 440.45 
Additional premium due _ period 

SE. BOP BOED £666 00Ks06eurderee 
Advance premium due period be- 

GERI BOSE cv ckresvicessens 753.25 

Se ‘sdarineeedeuceeasncmwowenke $2,036.70 


The details of these amounts are shown 
on the bill mailed you a few days ago. 

The rate for the period ending October 3, 
1919, is as developed by your experience 
in accordance with the arrangements with 
your association. 

In accordance with the rules of the Com- 
mission you are called upon to make the 
payment of this bill to the State Fund 
within ten days. By resolution of the 
Commission it has been ordered that this 
demand be made upon you directly, rather 
than through the Window Cleaners’ Pro- 
tective Fund or other individuals as an 
intermediary. 

(Signed) Acting Manager. 

After the State Fund policy was can- 
celled the assured was subject to pros- 
ecution unless he obtained other insur- 
ance. Some other window cleaning as- 
sociations affected by the cancellation 
were not able to get insurance and had 
to explain in court their failure to be 
covered. They made as their chief 
point of contention that the State Fund 
cancellation was illegal. 





Roy Urquhart’s Change 


Roy Urquhart has been made assist- 
ant resident liability manager in the 
New York office of the Massachusetts 
Bonding. He succeeds to the position 
held by Charles J. Dennehy, who now 
has charge of the insurance department 
of the Union Carbide Company, whose 
annual insurance premium outlay is 
close to one million dollars. Mr.. Urqu- 
hart has been special agent for the 
Aetna and the Travelers and was also 
with Logue Brothers Company, Inc., 
Pittsburgh, in charge of the liability de- 
partment. 
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Reid Criticises N. J. 


Governor’s Figures 
g 


SAYS THEY ARE MISLEADING 


Globe’s President Comments on 
State Fund Agitation; Gives 
Advice to Agents 


A branch of the Insurance Institute 
of America for Newark is an idea cher- 
ished in the mind of A. Duncan Reid, 
president of the Globe Indemnity. Mr. 
Reid was a speaker at the annual din- 
ner of the New Jersey Association of 
Underwriters last Thursday. 

Mr. Reid took a shot at the compen- 
sation and liability premium and loss 
figures the Governor of New Jersey has 
been sending out broadcast in the 
state, advocating a state managed in- 
surance fund. 

President Reid declared that if any 
person other than the governor were 
to prepare and publish any such set 
of figures as that in connection with 
what amounts to the prospectus for a 
company to protect the employers and 
the workers, he would be in fair way 
to be prosecuted and sent to jail. 

“We have,” said Mr. Reid, “the ex- 
perience on compensation business the 
country over. It can be produced and 
it will be in proper time. As to the 
New York State Fund furnishing a 
model for one in New Jersey, it’s laugh- 
able.” 

Room For Improvement 

As to the agents and their interest 
in the business, the competition they 
meet with among mutuals and with 
brokers, Mr. Reid said: 

‘TI suggest to agents that they study 
this business. The average agent is 
a multiple line man. The question is 
if he really studies each department of 
the casualty business. It is a big job, 
but I find that brokers frequently know 
more about the business than many of 
our good local agents who are all the 
time calling for help. I believe this 
is true in fire insurance as well as in 
casualty.” 

The Globe Indemnity is getting ready 
to open its new home office in Newark 
next October if weather and labor con- 
ditions permit. Mr, Reid is therefore 
particularly interested in having 4 
branch of the Insurance Institute there. 
He wants to see in Newark an insur- 
ance school where men and women 
may be trained for positions worth 
while and where those now in the busi- 
ness may receive any instruction they 
need. 





Mid-Year Resting On 
The mid-year meeting of the Health 


& Accident Underwriters Conference 
opened this week in Des Moines. 





State Fund Approved 
The insurance committees of both 
houses of the Virginia legislature have 
given their approval to the plan for 4 
state compensation fund. 
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“Service, Security and Satisfaction” 


AUTOMOBILE INSURANCE 


Fireman’s Fund Insurance Company of Cal. 
Assets over Eighteen Million Dollars 
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G. A. Goetschius, President Leslie W. Winslow, Vice-Pres. 











Victor Smith with Royal 
Victor Smith is back with the Royal 


statements in a schedule embodied in 














Indemnity after serving the Workmen’s 
Compensation Bureau in the South. He 
is now acting as special agent and will 
work principally in the West and North- 
west. 


Magovern Goes with Ocean 
James A. Magovern is now with the 
Ocean as an underwriter in the bur- 
glary department. He was formerly as- 
sistant to Manager Anderson of the Bur- 
glary Association and has had consider- 
able experience with casualty compa- 
nies. 
* * * 
United Automobile Report 
The United Automobile Insurance 
Company, Grand Rapids, makes a year- 
end statement showing income $126,783. 
Of this, $15,061 was net premiums. To- 
tal disbursements amounted to $10,283; 
assets $116,499, cash capital $100,000, 
surplus over all liabilities $8,749. 
s+ & 
Health Bill Disliked 
At a recent meeting of the Greenville 
(Jersey City) Democratic Club a reso- 
lution was adopted protesting against 
what is known as “Colby’s Health In- 
surance Act,” which would compel citi- 
zens to pay a certain sum annually 
whether they needed medical attention 
or not, and in the event of sickness 
would be required to accept the treat- 
ment of a doctor in whom they, per- 
haps, would not have confidence. 
. a © 


Pendergast in Michigan 

Thomas B. Pendergast has taken up 
specal agent work for the Royal Indem- 
nity in Michigan. He has been with the 
Royal for several years and was also in 
the army. Since returning to civil life 
he has been acting as counterman and 
in other capacities. 

7’. *+ @ 


Double Indemnity—‘Passenger 
Elevator” 

The New York Appellate Division 
holds, Losie v. Royal Indemnity Co., 
183 App. Div. 744, 171 N. Y. Supp. 174, 
that a jury finding that a garage auto- 
mobile elevator in which the insured 
was riding on the return trip after hav- 
ing taken his automobile to the second 
floor of the garage, was not a passen- 
ger elevator within an accident policy 
providing for double indemnity for in- 
juries sustained while riding in a pas- 
senger elevator was not contrary to law 
and against the weight of evidence. Not 
only the use made of an elevator, but 
also its construction, is an important 
factor in determining whether it is a 
passenger elevator within such an acci- 
dent policy. The fact that the garage 
company at times permitted persons to 
ride on the elevator, as it did the in- 
sured at the time he was injured, did 
not necessarily change the character of 
the elevator or estop the insurer from 
Claiming that it was a freight elevator 
in an action on the policy. In such a 
policy the term “passenger elevator” is 
to be considered in its customary and 
popular sense. Although the insured 
entered the elevator with the consent 
of an employee of the garage company, 
such employee was not an agent of the 
insurer, and could not waive any pro- 
visions of the policy. 

.s > . 

Burglary Insurance Warranties 

The New York Appellate Division 
holds, Feinstein v. Massachusetts Bond- 
ing & Ins. Co., 171 N. Y. Supp. 589, that 
where an insured warrants the truth of 


a burglary policy, a statement therein 
that no application for such insurance 
had been declined was a strict war- 
ranty, although when the policy was 
issued, the insured did not know that 
other insurance for which they had ap- 
plied had been rejected, and although 
such application was through a differ- 
ent broker. An applicant, in answer- 
ing a question as to previous losses 
through burglary and larceny, the an- 
swer to which becomes a warranty, is 
required to disclose losses he has suf- 
fered while engaged in the same busi- 
ness under the same name, although a 
few days before or a few days after the 
application was made he took a partner 
into the business. 

At ae ae 

Bankers in Texas 
The Bankers Automobile, Lincoln, 

Neb., has been licensed in Texas. The 
company will sell there its special rate 
complete coverage policy, which insures 
against fire, theft, tornado, collision, 
property damage, and public liability. 
It is the same form as the company 
uses in Nebraska and is a three-year 
policy. The company made a statement 
on the close of the year showing assets 
$558,465, capital $288,400, net surplus 
$121,454, additional surplus (not admit- 
ted) $11,477. The premium income has 
grown from $34,058 in 1917 to $193,710 
in 1919. 

aa oo 4 

Still Going Up 
Since the latest advance in plate 

glass insurance rates, which became ef- 
fective as of February 1 and March 1, 
the price of plate glass has gone up 
approximately 25 per cent. 

eo * + 


Boiler Inspections Affected 
One of the bills looked upon as detri- 
mental to insurance interests appeared 
in Maryland as house bill number 38. 
It relates to steam boiler inspections. 
+ oe ™ 


Robert R. Hellyer, Special 
Robert R. Hellyer has taken up spe- 
cial agent work for the Massachusetts 
Bonding. He used to be with the Trav- 
elers and also with the Flindell office 
in New York. His work will be in the 
Greater New York field. 





The Provident Life & Accident of 
Chattanooga, Tenn., is _ thirty-three 
years old. In 1919 it paid more than 
20,000 claims. 


1 Liberty Street New York 
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WILLIAM N. HEARD PRESIDENT 


Heads Casualty Underwriters As- 
sociation of Northern New 
Jersey; Dinner Date Set 


The Casualty Underwriters Associa- 
tion of Northern New Jersey met in 
Newark last week and elected officers 
for the year. 

William N. Heard is the president, 
Frank M. MacDonald, vice-president; 
Percy C. Mills, secretary; Frank B. Hel- 
ler, treasurer. 

The annual dinner will be held April 
8 at a place to be selected. There were 
no new features introduced in the pro- 
gram for the ensuing year’s work. 








AETNA MAKES CHANGES 





Rawdon W. Myers, A. R. Saxton, 
A. B. Palmerton, W. E. Jones 
and Geo. R. Fulton 
Advanced 





Several official changes were made at 
the directors’ meeting of the Aetna Life 
and its affiliated companies, the Aetna 
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J.L. MAUTNER AGENCY 
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Complete Automobile Coverage 
All Casualty Lines 








45 John St. 
NEW YORK 
Phone John 1570-3972 





127 Wheaton PI. 


RUTHERFORD, N. J. 
Phone Rutherford 1345 

















Casualty & Surety and the Automobile 
Insurance Company of Hartford. Dr. 
William R. Miller was made an assist- 
ant medical director of the Aetna Life 
and Dr. George E. Tucker medical di- 
rector of the liability and compensation 
department of that company. 

Rawdon W. Myers, secretary, bur- 
glary department, Aetna Casualty & 
Surety, was made secretary of the 
Aetna Casuality & Surety; Vice-Presi- 
dent D. N. Gage, who had been secre- 
tary as well as vice-president, giving 
up the former office. A. R. Saxton and 
A. B. Palmerton were made secretaries 
of the fidelity and surety department. 
They had been assistant secretaries of 
this department. 

In the Automobile Insurance Com- 
pany, W. Elwood Jones was made sec- 
retary, George R. Fulton assistant sec- 
retary and C. R. Ebert secretary of the 
marine department. 


Selling Non-Cancellable Form 

Dr. E. J. Merki is assisting the fleld 
force of the Continental Casualty to de- 
velop the company’s non-cancellable 
disability business. The company is 
jissuing a folder explaining how the 
company’s non-cancellable disability 
policy will pay $1,000 a month indem- 
nity or $12,000 a year for life for a 
premium of $200 a year to a man whose 
earning power is $1,000 a month and 
who is classified as select or preferred. 
The company says the sale of this form 
of insurance is increasing rapidly. 


State Fund Bills Appear 

Another state that is threatening to 
put in a state-managed compensation 
fund is Maryland. In Minnesota the 
situation is also unfavorable. The state 
government is making a thorough inves- 
tigation of state funds throughout the 
country and it is thought that many 
legislators are inclined to favor such a 
plan. On the other hand, what has 
come out recently regarding the funds 
in such prominent states as New York 
and Ohio, should act as a damper to 
the extension of these politically man- 
aged state monopolistic schemes. Mis- 
sissippi is another state in which the 
compensation situation is not good. 





February 27, 1920 


UNDERWRITER 

















30 THE EASTERN 
CASUALTY AND SURETY POINTERS 

One part-time agent or better opportunities to make extra 

Suggestion of the ‘Massachusetts money and build up permanent agen- 


to Part-Time Bonding & Insurance, 

Agents who doubled his _ busi- 

ness in twelve months 

and averages over $125 a month in 

commissions, gives this advice to othe r 
part- time agents: 

“Know what you are selling so thor- 
oughly that you never have to refer to 
the policy itself except to verify your 
statements about it. Nothing makes so 
favorable an impression on a prospect 
as absolute knowledge on the part of 
the agent. 

“T am not permitted to do any solicit- 
ing during working hours even though 
I might have time for it and as a mat- 
ter of fact my regular work keeps me 
busy eight hours a day. During the 
day, however, I have time and take the 
opportunity to obtain the names, ad- 
dresses and occupations of prospects. 
The noon hours is the best time to get 
such information and when getting it 
1 also obtain permission to call on 
them evenings. It is my experience 
that a man who will make an appoint- 
ment is half sold and the sale can be 
completed when you interview him. 

“Every foreman or office man and 
many workmen ‘in plants have as good 


PLANNING EXPANSION 





Security Mutual Casualty to Be- 
come Active in New Jersey, 
New York and Con- 
necticut 





Plans for the Security Mutual Cas- 
ualty, Chicago, contemplate extending 
its business particularly in New York, 
Connecticut and New Jersey by writing 
general lines of compensation, employ- 
ers, and public liability as well as au- 
tomobile insurance. This is a distinct 
departure from the company’s general 
policy, as heretofore it has confined its 
operations to the packing house busi- 
ness and interests closely allied there- 
to. Up to the present, the company has 


done little general line business. At 
the close of 1919 it made the following 
financial statement: 


ASSETS 
Bonds and _ stocks, market 

MEY Vice nea scene wciens $3,170,784 
Accrued interest on invest- 

EE sek tee uaa darcabn«e 408s 46,921 
Cash in banks and office.... 1,447,382 
Premiums in course of col- 

ey ear ae 393,470 
Deposit with Compensation 

Board, Manitoba .......... 2,539 

$5,061,096 
LIABILITIES 
Net special reserve for un- 

paid losses and claims.... $2,535,409 
Unearned premiums ....... 537,315 
Reserve for taxes and ex- 

PN. Sade eemagernie odes 15,078 
NGC COSR GUIPINUE ...ccescccs 1,973,295 

$5,061,096 


cies as I had. In fact, when the time 
comes that my income from my agency 
is larger than that from my regular 
work it might still pay me to hold on 
to my position because of the oppor- 
tunities I have, while working, to make 
appointments. 

“Occasionally a prospect wants to 
‘put it off’ and to him I say, ‘Well, just 
let me call to explain what this propo- 
sition is and if it does not then interest 
you, why you are under no obligation 
whatever.’ In nine cases out of ten 
this will obtain an appointment. 

“A galesman must be aggressive and 
enthusiastic enough about his proposi- 
tion to enthuse the prospect and create 
a desire for the protection. Once this 
is done there is nothing left for the 


-salesman but to ask the prospect to 


‘O. K. here’ and while making this re- 
mark hand him your pen or indelible 
pencil. 

“After the application has been signed 
always fill in the receipt, tear it off and 
hand it to him. By so doing you can 
obtain full payment. Never quote the 
policy fee but tell your prospect that 
the first payment is so much and sub- 
sequent payments so much per month.” 


Holdup Questionnaire 

As a result of the increases in day- 
light holdup insurance rates for banks, 
questionnaires have been sent out to 
members of bankers’ associations in 
thirteen middle western states, asking 
for information about insurance rates 
and the number of losses. This data 
is being compiled for presentation at a 
conference of officials of the thirteen 
state associations, to be held in Chi- 
cago, March 9 and 10. The bankers 
say that it is impossible for them to 


tell from the companies’ figures 
whether the raises are justified or not, 
as those figures do not segregate the 
bank business from other classes of 
burglary business written. 
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‘Gone Eastern Casualty Company 


ORGANIZED 1892 


55 John Street, New York 




















The New York Insurance Department in a recent examina- 
tion says: 
“While the business of the Company has increased, 
its liabilities have borne a decreasing ratio to the 
admitted assets and the surplus a corresponding in- 
crease in the ratio to liabilities. The growth of the 
Company, therefore, has been healthy. 


The affairs of the Company are being efficiently and 
conservatively conducted. Liberal reserves have been 
set aside for outstanding losses and other liability 
items, and policyholders are being accorded fair and 
eeaeeniad treatment.” 
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LINES WRITTEN 


Accident-Health (Commercial and Indus- 
trial)—Burglary—Plate Glass—Automobile 
Teams and General Liability. 














Agency applications will be considered for unoccupied 
territory. 






























BOSTON 
Paid-In Capital $1,500,000 





DEVELOPING 


Wa Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 








T. J. FALVEY, President 
Write For Territory 











The Fidelity and Casualty Company of New York 


Metropolitan Office—92 William St. 
ANNUAL STATEMENT DECEMBER 21, 1919 
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Vincent R. Schenck for 
Separate Department 
INSURANCE MAN AT ITS HEAD 





Public’s Opinion of Insurance De- 
pends on Agent; Too Many 
Licenses 





Vincent R Schenck, Jersey City, was 
not on the printed program of the New 
Jersey Association of Underwriters’ 
annual meeting in Newark last week, 
but his talk was one of the best made. 
He has been in the business for over 
forty years and he speaks from ripe 
experience, 

“There are a number of men,” said 
‘Mr. Schenck, “who are classified as 
insurance agents, and I place them in 
two groups. One, the small minority, 
are live agents. The other, the large 
majority, are dead ones. 

“I have often wondered whether we 
really know what impression we make 
upon the public. What does the aver- 
age business man or manufacturer 
think of us. Too many business men 
think the insurance companies are 
necessary evils; that they are bloated 
institutions that need a little blood 
letting. 

“The people who think this have gen- 
erally had no real service from an in- 
surance agent or broker, because the 
agent or broker has happened to be a 
dead one. This is because the insur- 
ance business has not been profession- 
alized. 

“Governor Edwards has just been 
quoting figures about the compensation 
and liability business in New Jersey, 
which he says were furnished to him 
by the insurance department of New 
Jersey. These figures go far _ to 
strengthen the belief in the public mind 
that the insurance companies are in- 
deed bloated institutions. I am con- 
vinced that if ‘Commissioner Smith 
were as good an insurance man as he 
is a banker, he would never have al- 
lowed such figures of premiums and 
losses to be published. They should 
also take into consideration the heavy 
reserves carried for the payment of 
unpaid and possible future claims. 

Separate Department Needed 

“The insurance business in this state 
has grown to enormous proportions. 
We should have the right kind of legis- 
lation and legislators to protect it and 
this association should demand that 
the insurance department and the bank- 
ing department be separated and that 
we have a separate head for each 
branch of business. The man at the 
head of the insurance department 
should be an insurance man. 

“The public forms its opinion of the 
insurance business mainly from what 
it sees and knows of the insurance 
agent. This means you and me. It 
follows that if we all were trained in 
the theory and practice of our profes- 
sion, and were capable of safeguarding 
our clients, the standards that we set 
up for the insurance profession are the 
standards by which we are going to be 
measured. If our standards are low, 
we will be regarded by the public; if 
high, vice versa. 

“After forty years’ experience in this 
business, I believe that our insurance 
laws are too lax in reference to licens- 
ing agents. Our state departments givea 
license to any man who has the price 
to pay for his certificate. This is not 
80 with lawyers, doctors and other pro- 
fessional men. .I believe that one of 
the best things this association could 
do would be to bring about legislation 
which would eliminate the part-time 
man, the incapable, careless and dis- 
honest man from the business, and that 
licenses should be issued only to those 
Who follow the business as a pro- 
fession. 

“Insurance is and will be a wonder- 
ful business with unlimited opportunt- 
ties and could be legislated for so as 


to make it one of the cleanest lines of 
work in the world.” 
Gives Selling Talk 

Then Mr. Schenck switched to the 
selling side of the business and gave 
a demonstration of meeting mutual 
competition. 

“Now,” he said, addressing Mr. 
Ward, “you are a manufacturer. You 
employ 6,000 men. The mutual com- 
pensation we are opposing in New Jer- 
sey is a serious proposition. We all 
feel the effects of it. It takes much of 
our time to see our assured at renewal 
time and we find that many of them 
are having serious flirtations with mu- 
tual companies. But I say to you, for 
every risk we have lost to the mutuals, 
we have taken three risks from them. 

“Mr. Ward, our policy with you runs 
out March 1. We have had it in our 
office for five years. We have given 
you absolute protection. We have 
given you the best service known to 
the business. Before this little fiirta- 
tion of yours with the mutual company 
becomes really a courtship and mar- 
riage, | want to advise you as a law- 
yer or doctor would advise you, and I 
want to paint a little picture for you. 
You know the mutuals and reciprocals 
leave something out of the picture they 
paint. Some of the colors are missing. 

What Law Requires 

“The obligations imposed upon you 
by law are serious. Our law says that 
if you insure, it must be with a com- 
pany that has been licensed by the 
State of New Jersey and that the com- 
pany that assumes such obligation 
must write an unlimited policy and pay 
every loss you suffer, whether it is for 
$5 or $50,000. Does a mutual company 
do that? The mutuals, many of them, 
show a large amount of surplus. Few 
employers know what liability and 
compensation losses may impose. It is 
possible for one’ employer to lose hun- 
drews of men in a catastrophe. In New 
York state one compensation death 
loss may run up to $46,000. Do you 
know anything about the laws in New 
York and New Jersey The mutuals 
have not protected themselves against 
the enormous losses that are possible 
where large members of men are em- 
ployed in one industry. Losses that 
are likely to occur in the compensation 
business are so large and run over 
such long periods, that many mutual 
and reciprocal companies could not call 
the necessary assessment to pay them. 

Possible Losses 

“One company reports a surplus of 
$700,000 and has a reinsurance agree- 
ment, its own limit being $100,000. 
Don’t let us be fooled about the possi- 
bility of a loss of $1,000,000 in one 
catastrophe. If the Black Tom disaster 
had occurred on a week day instead of 
early Sunday morning, it would have 
been a sorry day for many mutuals, 

“The company I am offering you in- 
surance in is so strong financially that 
there is no question that it will be here 
when you need it. It is a member of 
the Reinsurance Bureau. It cannot lose 
over $25,000 on any one loss. Now it 
is plain to you I have given you the 
best advice I could. I am offering you 
a policy in a concern which will sur- 
vive any catastrophe. Then remember 
the service we have given you and that 
we intend to continue to give it. The 
only argument that a mutual company 
has which at all appeals to you is a 
possible dividend. Now, if you will 
take into account the losses paid by 
mutuals and all their other expenses, I 
simply ask you the question, consider- 
ing that there are but one hundred 
cents in any dollar, ‘Can they do the 
impossible ’” 





Writing Conservatively 

The Interstate Casualty, Birmingham, 
says in connection with its 1919 busi- 
ness: “We are practically confining our- 
selves to the writing of automobile lia- 
bility, property damage and collision and 
public liability and teams insurance. We 
have ceased writing compensation busi- 
ness in Utah and are now writing com- 
pensation only in Iowa and New Mex- 
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Reduction of Conference Rates on 
Automobile Lines 


MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
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20 NASSAU STREET, NEW YORK CITY 


We are open for agencies in New York and Pennsylvania 
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The Employers’ Liability 
Assurance Corporation, Ltd. 
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Insurance Company in the World 
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AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
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ico and only on limited lines. We are 
now operating in Alabama, Georgia, 
Tennessee, Kentucky, Texas, Illinois, 
Indiana, Michigan, Missouri, New Jer- 
sey, Utah, New Mexico. Nevada and 
California. Our agency plants are now 
well established and we are looking for- 
ward to an increased business in auto- 
mobile lines during the next year. Our 
policy, however, is not to expand too 
rapidly and we are limiting our writings 
by safe and conservative underwriting.” 


ANNOUNCING 
The Continental’s New 
Non-Cancellable Disability 
Income Policy 
(a) It increases the sale of Life 


Insurance. 


(b) It increases the sale of 
Commercial Accident and 
Health Insurance. 


You Are Interested in Either 





Write or telegraph for particulars 


Continental Casualty Company 
H. G. B. ALEXANDER, President 
General Offices, CHICAGO, ILL. 


The CONTINENTAL is an American Company 
with a national reputation 
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The only sure and sound construc- 
tion of success as an individual or an 
institution depends upon the quality 
and quantity of service rendered. 





THE EASTERN UNDERWRITER 





Factories Need Better 
Fire Protection 


Almost every factory needs from one to a hundred 
Fyr-Fyters—to smother small blazes quickly—to prevent 


conflagrations—to save lives and property. 


Fyr-Fyter is ideal for factory use. Anyone uses it right 
instinctively. It is panic-proof. There are no levers to 
remember. It shoots harder and pumpseasier. It accumu- 


lates pressure, making continuous pumping unnecessary. 


Through our new plan, insurance agents are making 


profits on Fyr-Fyter sales. Write for the details of our 


proposition. 








The Fyr-Fignter Company 


Dayton, Ohio 
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